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mse, YOU'VE SAID 


spy 
when you’ve said that your record showed— 


Liberal coverage to policyholders. 
Prompt payment of claims. 


Sympathetic handling of Agents’ 
problems. 


Unhesitating service. 


Observance of the ‘“‘ethics’’ of the 
business—and 


Unflinching adherence to the Prin- 
ciples of the American Agency 
System— 


YOU’VE SAID IT ALL! 
AND WE SAY JUST THAT 


Federal Surety Company 


W. L. TAYLOR 
Vice-President and General Manager 


HOME OFFICE DAVENPORT, IOWA 
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LIFE INSURANCE IN 1926 


297 Companies Show Assets of 
$12,924,656,748 


INSURANCE IN FORCE $78,957,930,924 


Companies Wrote Total New Business in 
1926 Amounting to $13,285,218,623 


A gain of 10 per cent in 1926 as compared 
to 1925 is reflected by the results of life insur- 
ance companies. In other words, for every $100 
of assets held for the protection of policyholders 
at the end of 1925 there was approximately $110 
at the end of 1926; for every $1000 policy writ- 
ten in 1925, there was an $1100 policy written 
in 1926. 

Life Insurance Business in 1926, presented 
on page nine of this issue, gives in skeleton- 
ized form the results of 297 old line legal re- 
serve life insurance companies together with the 
aggregates achieved by life insurance companies 
in the United States for thirteen years, from 
1914 to 1926 inclusive. The extraordinary 
growth of the life insurance business is demon- 
strated by a study of these aggregates. Ad- 
mitted assets have practically tripled in these 
years, as have premium receipts and other items 
of income and disbursements. Five times as 
much new insurance business was written in 
1926 as in 1914, while the total insurance in 
force, both ordinary and industrial at the end 
of the period, is almost four times the amount 
at the beginning. 

This table shows that on January 1 last, 
the total admitted assets of these companies 
were $12,924,656,748, or over $1,280,000,000 
more than on the first of January last year. 
Surplus funds amounted to $1,345,849,388, a 
gain of $117,188,273. The insurance in force 
was $78,957,930,924, of which $64,793,394,212 
represented ordinary and group and $14,164,536,- 
712 was industrial insurance, increases respec- 
tively of $6,550,000,000 and $1,378,000,000. Dur- 
ing 1926 the premiums received by the companies 
were $2,612,209,090, $240,000,000 more than was 
collected in 1925, while the total income was 
increased $311,000,000, to $3,318,698,584. Pol- 
icyholders or other beneficiaries were paid $1,- 
375,495,493, and the total disbursements were 
$2,112,642,328; these are increases of $134,- 
677,139 in policyholder payments and $185,260,- 
276 in total disbursements. 

New business written totaled $13,285,218,623 
for ordinary and group insurance and $4,028,- 
226,167 for industrial insurance. The new busi- 
ness written for ordinary insurance shows an 
increase of $876,000,000, while the industrial in- 
surance shows an increase of $262,400,000. 

One of the outstanding achievements of life 
insurance during 1926 was the establishment of 

(Concluded on page 13) 


GENERAL MOTORS 
CRITICIZED 


Insurance Plan Compared to 
Chrysler-Palmetto 


AGENTS’ ASSOCIATION TO 
INVESTIGATE 


Single Interest Policy Recommended as 
Solution to Problem 


[By a Staff Correspondent] 


Cuicaco, Itu., April 25—The General Ex- 
change Insurance Corporation, of New York, 
is actively soliciting renewals of their insur- 
ance policies on automobiles, although execu- 
tives of the company told representatives of the 
National Association of Insurance Agents that 
the company would be interested in only the 
first year’s coverage. In 1926 this company 
had a premium income of $7,066,490, which is 
larger than any company’s premium income 
writing this class of coverage. 

W. E. Harrington, chairman of the executive 
committee of the National Association of In- 
surance Agents, brought out these facts at 
the mid-year conference of the association here 
last week. He issued the following statement: 


When the Chrysler-Palmetto proposed insur- 
ance scheme was presented to the public the 
National Association of Insurance Agents im- 
mediately saw the danger which confronted the 
American Agency System, and vigorously op- 
posed the plan. 

Following the abandonment of the Chrysler- 
Palmetto plan as a result of court decisions, 
it was presumed that no further move in con- 
travention of the insurance laws of the various 
States would be attempted. However, since 
our last annual meeting at Atlantic City in 
1926, there has been brought to the attention 
of the executive committee of the National As- 
sociation the extended insurance plan of General 
things, compulsory acceptance of fire and theft 
Motors Corporation, involving, among other 
insurance on cars purchased on the deferred 
payment plan. 

In the specific cases brought to the attention 
of the executive committee it appears that the 
automobile dealer or salesman acts as the 
negotiator of, or the one who effects the insur- 
ance; in other words, he is acting as the agent 
of the insuring company. 

This we believe to be in violation of the resi- 
dent agency laws of the various States. Even 
though these policies may be countersigned by 
a nominal resident agent, nevertheless the in- 
dividual who negotiates and closes the contract 
is the one who effects the insurance. 

Therefore, it is the recommendation of the 
executive committee that the officers of the 
State associations be requested immediately to 
investigate the plan with the view of ascertain- 
ing if it is in violation of the resident agency 
law. 

There appear to be other automobile manu- 
facturers who similarly combine insurance with 
financing in contravention of sound insurance 


(Concluded on page 16) 
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PECULIAR ROBBERY CASE 


Suspicious Circumstances Surround- 
ing Claim Led to Prosecution of 
Assureds 


$60,000 COVERAGE PRIMARILY 
INVOLVED 


Preferred Accident on Risk—Union Indem- 
nity Is Defendant Against Same Group 
in Another Loss 


The case of the People of the State of New 
Work vs. Funt is under way in Part 8 of the 
Criminal Court, New York city. Back of the 
curtain of indictments lies one path possibly 
running crookedly into the hiding places of 
stolen goods’ receivers and another path running 
straight to the door of the Preferred Accident 
Insurance Company of New York. The firm of 
Brody & Funt, cloaks and suits, has claimed 
against the Preferred Accident for a total in- 
surance of $60,000 on what they allege to be a 
$254,000 robbery loss. It is only fair to say 
that Brody is no longer a member of the cloak 
and su‘t firm. 

Instead of denying liability under the policy, 
which is reinsured for three-fourths of the $60,- 
000, the Preferred Accident took steps to secure 
the prosecution of the Funts (there are several 
in the family) on the ground that the robbery 
was an “inside job” and had never actually oc- 
curred as alleged. This marks a departure in 
methods on the part of the company inasmuch 
as, if the district attorney succeeds in securing 
convictions, the accused will be jailed and put 
beyond further activity for some time. The 
company’s contention, if sustained, will not only 
benefit its own underwriters, but will be in the 
interest of the public welfare and casualty com- 
panies in general. It is understood that the 
creditors of the Brody & Funt firm at the time 
of the alleged robbery had aggregate bills of 
nearly $725,000 against the cloak and suit house. 

The crime with which the Funts are charged 
was committed July 20 last and it is alleged that 
the job was done from within with the knowl- 
edge of the firm owners. The Holmes Electric 
Protective Company, with whose thief-resisting 
wiring the premises were equipped, received an 
O. K. signal at night but, due to information 
at hand, treated the opening signal in the morn- 
ing as though it had been a burglar alarm. 
What its operatives found on arrival at the 
building, coupled with facts subsequently ad- 
duced, and added to information previously se- 
cured, led to the court procedure. 

When interviewed by a representative of THE 
Spectator, W. I. Potter, vice-president of the 
Preferred Accident, verified the correctness of 
the amount of insurance claimed and said that 


(Concluded on page 27) 
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N effort to conserve the estate of the infant, 

Gloria Laura Morgan Vanderbilt, through 
the purchase of life insurance policies on the 
life of her mother, Mrs. Gloria Morgan Van- 
derbilt, was nipped in the bud by a decision of 
Surrogate Foley of New York, by which it was 
held not to be a legal investment for trust 
funds. The insurance desired amounted to 
$500,000 and was to have been paid for from the 
insurance of the daughter’s estate. The case 
was one in which the principle involved was 
excellent and it seems to me that it would not 
be amiss if legislation were fostered which 
would make it possible to carry through such 
a plan. The surrogate could find no legal ave- 
nue whereby he could authorize such an ex- 
penditure but did not question its propriety from 
any other standpoint. 


* * * 


HE announcement that Hugh Hart, of 

Hart-Eubank, general agents of the A®tna 
Life Insurance Company, will soon become 
agency vice-president of the Penn Mutual Life 
Insurance Company will be read with wide in- 
terest. Mr. Hart has taken a very prominent 
place in life insurance during the past two years 
and his addresses and writings have created for 
him an exceptionally wide and strong following. 
His ideas are notable for their constructiveness. 
His personality is winning. His knowledge 
ranks him with the experts. He should prove 
a fine addition to the already strong official 
family of the Penn Mutual. 


* * * 


NOTHER entry into the class of million 

dollar policyholders is Harry S. Black, 
chairman of the board of the United States 
Realty and Improvement Corporation. The 
policies were purchased by the corporation and 
placed in the Equitable Life Assurance Society 
of the United States and the Mutual Life In- 
surance Company. 


*x* * * 


ROM May 1, 1925, to March 19, 1927, the 

Kansas City Life Insurance Company, 
Kansas City, Mo., acted on 22,177 applications 
under non-medical, issuing 20,336 as applied 
for, a percentage of 93.4. Medical examinations 
were asked for on 3.5 per cent of cases, and 
after examination, fifty per cent of same were 
issued. Only 1.4 per cent cases submitted were 
withdrawn and 1.2 per cent rejected. The total 
insurance issued was $30,112,310. Average pol- 
icy is below fifteen hundred dollars. Twenty- 
two deaths under non-medical coverage have 
occurred in the time exposed, practically all of 
them due to accident, or acute illnesses, which 
could not have been anticipated by a medical 
examination. On medically examined business, 
the company has the exceptional record of only 
2.9 per cent of rejections for 1926. 
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ARRYING the principle of personal con- 

tact still further into the insurance busi- 
ness, the Metropolitan Casualty Insurance 
Company, New York, is supplying its agents 
with a sticker to be attached to outgoing checks 
and reading as follows: 

“‘Good will is the disposition of the pleased 
customer to return to the place where he has 
been well treated,’ says the United States Su- 
preme Court. The attached check indicates 
the good will we bear you. It represents value 
received; but, if you believe in reciprocity, some 
of your appreciated business will come our 


way. 
* * * 
WAS very much pleased to learn that my 
friend John L. Mee, vice-president and 
superintendent of agents for the National Surety 
Company, who has been dangerously ill in the 
New York Hospital for several weeks, was able 
to sit up for the first time on Sunday. This 
will be good news to the thousands of men in 
this business who know Jack not only as an 
unusually able executive but as the prince of 
good fellows that he is. 
x oe x 
UDGING by the preparations being made, 
the dinner of the General Brokers Asso- 
ciation of the Metropolitan District, which is 
to be held at the Hotel Commodore in New 
York city to-night, will be a noteworthy affair. 


* * * 


ses National Surety Company publication, 


“Let’s Go,” inaugurated to further the 
special campaign for writing $20,000,000 in pre- 
miums during 1927, has made its first appear- 
ance. The campaign is being conducted in honor 
of the thirtieth anniversary of the company, 
which occurs on July 27, and the publication 
“Let’s Go” is directed by a campaign commit- 
tee composed of President E. A. St. John as 
chairman, and R. A. Algire, E. M. Allen, J. A. 
Cochrane, H. J. Lofgren, John L. Mee, C. C. 
Spear and W. A. Thompson. It is directly in 
charge of an editorial board, of which C. C. 
Spear, Howard S. Osborne, W. L. Barnhart 
and J. A. Gernhardt are members. 

“Let’s Go” is an attractive publication, 
breezily put together, which bids fair to fulfill 
its destiny as an agency “energizer.” The first 
issue contains, among other items, an interest- 
ing chart showing that the 1926 premium pro- 
duction of $17,309,038 was divided into fidelity 
bonds, 34 per cent; contract bonds, 21 per cent; 
court bonds, 8 per cent; burglary business 9 
per cent, and other lines, 28 per cent. Resi- 
dence burglary, theft and larceny coverage is 
stressed in the first issue of “Let’s Go,” and 
there is included a telegram from William B. 
Joyce, chairman of the boards of the National 
Surety and New York Indemnity companies, 
urging the men of the National Surety to get 
behind the drive for $20,000,000 in 1927 pre- 
miums, 


“SMOKE” 











sie cynicism of newspaper men is tradi- 
tional and, believe me, it is no less a part 
of those of us who have wandered into the 
purlieus of insurance journalism. It is true 
that we escape the sordid contacts which have 
done so much to toughen the skins of brother 
scribes in the broader fields of the Fourth Estate, 
but we have our trying moments for all of that. 
As for instance, when, after a hard day’s work, 
we have to pass up a roaring evening with the 
boys to cover a banquet at which a gang of 
jolly insurance fellows are gathered to celebrate 
the fact that they did twice as much business 
in 1926 as in 1925. 

It’s not so bad when dinner is served—the 
boys in this business are surely epicures in 
matters gustatory—but just as we're about to 
“fall to” on the Long Island duckling, a pro- 
fessional funster in a frayed dinner jacket hops 
up and enjoins us all to tune in on “Where Do 
You Work-a, John?” It is doubly painful 
to your correspondent because it reminds him, 
more than faintly, of his own humble duties 
anent the typewriter. 

With a good dinner finally under the belt, 
the rest of the evening is pleasant enough—un- 
til the “Inspirational address” to which the 
scribes alone must listen intently. But it’s not 
until the high pressure gentleman ventures into 
verse that we swing wholeheartedly over to 
cynicism. You know, boys, that drainatic ren- 
dition that winds up with, 

“But the man worth while 

Is the man with a smile, 

When everything goes dead wrong.” 

* * x 

LL of which, paradoxically enough, is 

prefatory to stating my opinion that no 
finer type of American business man, or for that 
matter, no finer type in any business or profes- 
sion, is to be found than the man most repre- 
sentative of the fire insurance business. 

* * * 

I carried away this impression from an in- 

interview with a certain fire insurance ex- 
ecutive whose opinion I had asked on a knotty 
underwriting problem. He is a man of past 
sixty years, I judge, but his body is as vigor- 
ous and active as his fine mind. In masterly 
fashion he examined the question, reflected a 
moment and then snapped out his unerring de- 
cision. Proceeding to analyze in detail his con- 
clusions, his current of thought played on every 
conceivable aspect of the problem. It was a 
display of easy familiarity with the reactions of 
the stock market for years back, a knowledge 
of the economic and political situation in a sec- 
tion of the country remote from his own local- 
ity and (in connection with the moral hazard) 
a piercing insight into the human mind. His 
talk was delivered in simple, direct, well-chosen 
English and his manner to his interviewer was 
nothing if not courtly. 

I have never listened to a physician’s diag- 
nasis or a lawyer’s summary that equalled it. 
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CASUALTY AND SURETY PROFITS 
AND LOSSES IN 1926 

HE year 1926 saw a tremendous gain 

in the volume of casualty, surety 
and miscellaneous insurance business and 
also witnessed the formation of an un- 
usual number of important stock com- 
panies to transact these classes of in- 
demnity. The aggregate writings of the 
year were shown in the tabulation, called 
“Casualty and Surety Insurance in the 
United States in 1926,” which was 
printed in THE Spectator recently. 

THE SPECTATOR next week will present 
its annual statistical showing known as 
“Underwriting and Investment Profits 
and Losses of 100 Casualty, Surety and 
Miscellaneous Insurance Companies in 
1926,” which will give the results 
achieved by that number of leading com- 
panies during the past year and will be 
of general interest not only to insurance, 
but to outside financial interests, indus- 
tries and the public at large. 

A preliminary survey on the basis of 
that tabulation indicates that 63 multiple 
line casualty and surety stock insurance 
companies had an underwriting income 
earned of $546,900,624; with losses in- 
curred of $292,612,411; expenses in- 
curred of $264,124,183; and combined 
losses and expenses incurred of $556,- 
765,594. These 63 companies had a loss 
from underwriting of $9,835,970, but 
established an investment gain of $30,- 
225,658. Their surplus earned aggregated 
$21,389,688 and there was a decrease in 
contingent reserves of $1,128,155. Divi- 
dends declared to stockholders by the 63 


companies amounted to $7,676,025, and 
they had an increase in surplus of $14,- 
841,818. 

In addition, 22 stock accident and 
health insurance companies had an under- 
writing income earned of $57,919,935; 
losses incurred of $31,326,769; expenses 
incurred of $26,578,518; and combined 
losses and expenses incurred of $57,905,- 
287. The 22 companies made an under- 
writing profit of $14,648 and an invest- 
ment profit of $1,644,226. Their surplus 
earned amounted to $1,658,874, and they 
declared dividends to stockholders of 
$1,151,694. There was a decrease in 
their contingent reserves of $829,172, but 
an increase in surplus of $1,336,352. 

The 6 stock fidelity and surety insur- 
ance companies which will be shown in 
the tabulation next week, had an under- 
writing income earned of $41,237,412; 
losses incurred of $13,979,800; expenses 
incurred of $24,548,817; and combined 
losses and expenses incurred of $36,528,- 
617. The 6 companies showed an under- 
writing profit of $2,708,795 with an in- 
vestment gain of $4,985,677: Their sur- 
plus earned was $7,694,472 and they had 
an increase in surplus totaling $4,709,875. 
Contingent reserves increased by $107,- 
338 and they declared dividends to 
stockholders of $2,877,259. 

Nine miscellaneous stock insurance 
companies had an underwriting income 
earned of $20,303,006; losses incurred of 
$9,075,053; expenses incurred of $10,- 
897,484; and combined losses and ex- 
penses incurred of $19,972,537. They 
showed an underwriting profit of $330,- 
469, and an investment gain of $1,924,- 
223 with a surplus earned of $2,254,692. 
Dividends declared to _ stockholders 
totaled $1,306,766, with an increase in 
surplus of $850,428 and an increase in 
contingent reserves of $97,498. 

The aggregates for the 100 companies 
which will be statistically detailed in the 
tabulation, show an underwriting income 
earned of $666,360,977; losses incurred 
of $346,994,033; expenses incurred of 
$326,149,002; and combined losses and 
expenses incurred of $673,172,035. There 
was an underwriting loss of $6,782,058, 
but an investment gain of $38,779,784. 
The 100 companies show anearned surplus 
of $32,997,726 and they declared dividends 
to stockholders amounting to $13,011,744 
with an increase in surplus of $21,738,- 
473. An aggregate decrease in contingent 


5 


reserves totaling $1,752,491 was observed 
for the 100 companies. 

From the foregoing it will be noted 
that the bulk of the underwriting profit 
was made in fidelity and surety writings, 
with miscellaneous business second and 
health and accident insurance third. 


The 63 casualty and surety companies, - 


writing a multiple-line business, had an 
underwriting loss of $9,835,979 which 
was more than offset by an investment 
profit of $30,225,658. The palm for suc- 
cess as shown by results must, however, 
be given to the 6 large stock companies 
writing fidelity and surety business. 


HE Journal of Commerce has 

already called attention to a situa- 
tion which holds interesting possibilities 
and which will undoubtedly be the fore- 
runner of the next big movement in fire 
insurance, that is, the formation of a new 
governing body in the West which will 
eliminate the present friction and allow 
the companies to act to the best interest 
of fire insurance as a whole, rather than 
with an eye to the activities of a compet- 
ing organization. The reinsurance of the 
Union Insurance Society, of Canton, 
which has been a Western Union com- 
pany, in the United States Fire Insurance 
Company, a member of the Western In- 
surance Bureau, has brought to attention 
the difficulties of preserving the agency 
plant of the Union of Canton under the 
separation program now in force in the 
West. The situation is decidedly anoma- 
lous, since both Union and Bureau com- 
panies are members of the Eastern 
Underwriters Association, and the South- 
Eastern Underwriters Association, and 
if they can work together in the East 
and South there is no good reason for 
their animosity in the West. It is known 
that high executives in the East are likely 
to turn to this problem as soon as the 
the Eastern situation is _ sufficiently 
cleared up to warrant their attention else- 
where. 


Edward M. McMahon and Associates Move 

The offices of Edward M. McMahon & As- 
sociates, Inc., general agents in New York of 
the National Life Insurance Company of Ver- 
mont, have been moved to the Graybar building, 
located at 420 Lexington avenue, at Forty-third 
street, N. Y. C. The building adjoins the Grand 
Central Terminal, and can be entered directly 
therefrom. 
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JOEL L. ENGLISH DEAD 
Senior Vice-President of A:tna Life Held 
Office for Twenty-Two Years 

Joel Lathrop English, senior vice-president 
of the AXtna Life Insurance Company, died at 
his home in West Hartford early in the morn- 
ing of Friday, April 22. Mr. English had been 
in poor health for some time and had retired 
from active participation in the Aitna Life more 
than a year ago. He was 83 years old. His 
entire business life of over 60 years was spent 
in the service of the AXtna Life and he had 
been vice-president of the company for twenty- 
two yéars. 

Mr. English was born in Woodstock, Vt., 
October 1, 1843, son of Henry W. and Eliza A. 
(Steele) English. He was a descendant of 
Clement English, who settled in Salem, Mass., 
in 1667. His great-grandfather was one of the 
settlers of Woodstock, Vt., coming there in 
1773. Mr. English was educated at Randolph 
Academy, Randolph, Vt. He was one of the 
first persons to study stenography and his first 
position with the ALtna was as stenographer 
to Secretary Thomas O. Enders. 

Mr. English entered the service of the AXtna 
Life on July 1, 1861, and during his sixty years 
of service became one of the most prominent 
figures in the life insurance business. He was 
one of the first men to train agents through the 
use of educational methods and through his 
vision and sound business ability was one of the 
main factors in building up the AZtna Life to 
the huge size it has attained and to the position 
which it now occupies. 

Mr. English was a member of the Hartford 
Club and the Art Society of Hartford. 


Southern States Increases Capital 

Wilmer L. Moore, president of the Southern 
States Life Insurance Company, Atlanta, Ga., 
has announced that the company recently in- 
creased its capital from $100,000 to $150,000 
by the sale of an additional $50,000 of stock. 
With this addition and the gains made in sur- 
plus since the issuance of the annual statement 
for 1926, the company’s capital and unassigned 
funds now amount to $402,084. 


Illinois Bankers Life Association 

During the year 1926, the total income of the 
Illinois Bankers Life Association, of Mon- 
mouth, IIl., was $2,289,808, while its total dis- 
bursements were only $1,615,846, the latter sum 
having included payments to mcmbers amount- 
ing to nearly $974,000. The admitted assets in- 
creased about $530,000, and on December 31, 
last, aggregated $5,974,510, the gross assets be- 
ing $6,062,262. After providing for all current 
liabilities, there remains a surplus for the pro- 
tection of policyholders of $5,624,551. The As- 
sociation had $106,385,506 of insurance in force 
at the end of 1926, represented by 65,182 cer- 
tificates. Among the resources of the Associa- 
tion are first mortgage loans aggregating $3,025,- 
517, secured by real estate appraised at double 
the amount loaned; bonds and stocks valued at 
$2,241,586; real estate, including the home office 
building, carried at $374,746; cash, $192,105; 
interest accrued, and other smaller items. There 
were no death claims due and unpaid at the end 


of last year. Since its organization in 1897, the 
Association has paid claims amounting to $8,- 
843,472. The growth of the Association’s re- 
sources is shown by the following amounts of 
its assets on the dates named: December 31, 
1897, $2082; December 31, 1907, $138,486; De- 
cember 31, 1917, $1,234,318; January 1, 1927, 
$6,062,262. 

The Illinois Bankers has excellent territory 
open in nineteen different States and can offer 
agents liberal contracts. Its policy forms are 
modern and its business methods are up to date. 
The officers of this well-known Association are: 
President, W. H. Woods; vice-president, J. R. 
Ebersole ; treasurer and general manager, F. M. 
Hallam; secretary, Robert M. Work; actuary, 
Henry G. Sellman. 


James L. Madden and Frederic G. Dunham 
Join Metropolitan Life 

The directors of the Metropolitan Life Insyr- 
ance Company appointed, yesterday, James L, 
Madden, who has been head of the Insurance 
Division of the United States Chamber of Com- 
merce, to be third vice-president, succeeding 
Henry Bruere, who resigned recently to be- 
come vice-president of the Bowery Savings 
Bank. 

Frederic G. Dunham, Harry C. Bates and 
Frank Ewing were appointed assistant general 
counsel of the company. Mr. Dunham served 
eleven years as attorney of the Association of 
Life Insurance Presidents, and Mr. Ewing has 
been connected with the Metropolitan in its law 
division. 














VOYAGES 


The Sea of Life is well charted by the experience of others, 


yet the hazards of the journey continue to multiply. 


Staunch, indeed, must be the craft that suc- 
cessfully negotiates the rocks and shoals of 
poverty, reverse and old age, but such a 
craft has been found in adequate life insur- 
ance protection. 
salesman who would be a worthy pilot must 
of necessity give to his policyholder the 


maximum of value. 


The Prudential, with Ordinary Agen-. 
cies in all of the larger cities, is pre- 
pared to meet this exacting require- 
ment and offers its services to all 
special agents and brokers who seek 
sound low-cost protection. 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


And the life imsurance 


The Prudential 
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GOES TO PENN MUTUAL 


Hugh D. Hart to Become Agency 
Vice-President 








TAKES OFFICE JULY 1 





William H. Kingsley to Be Ranking Vice- 
President—/Etna Life Announcement 
Later 
Arrangements are being concluded for the 
election of Hugh D. Hart, of Hart & Eubank, 
general agents of the Aztna Life Insurance 
Company in New York city, as vice-president in 
charge of agencies of the Penn Mutual Life In- 
surance Company of Philadelphia. This action 
accords with plans long under consideration for 
increasing the executive staff of the Penn Mu- 
tual Life Insurance Company and. further en- 
larging its underwriting activities. William 
H. Kingsley, who continues as senior vice- 
president, will assume ‘broadened executive 
duties. Mr. Hart will take up his new duties 
July 1, remaining until that time with the A®tna 

Life. 

Kendrick A. Luther, vice-president of the 
Etna Life, issued a statement last week in 
which he expressed regret over the fact that 
the AZtna Life would lose Mr. Hart’s services. 
He congratulated Mr. Hart upon his advance- 
ment and extended the wishes of himself and 
the officials of the Aétna Life for a long life of 
usefulness with the Penn Mutual. 

Mr. Hart gained his entire life insurance ex- 
perience with the AZtna Life, having joined the 
company as a general agent in Little Rock, 
Ark., in 1911. He built up the business of the 
company there very rapidly and in ten years 
was doing a business of $1,000,000 a month. 
He came to New York about two years ago 
to join with Gerald A. Eubank, then general 
agent in Detroit of the Canada Life Insurance 
Company, in the formation of the Hart & 
Eubank agency. This partnership proved highly 
successful and the agency immediately took its 
place as one of the largest producers of busi- 
ness in the country. Mr. Hart has become 
widely known as a speaker and writer on life 
insurance since his entry into New York. He 
was chairman of the program committee of the 
National Association of Life Underwriters last 
year and is still a member of the committee 


§ and a trustee of the Association. 


Mr. Hart will continue with the Atna Life 
until July 1. Later announcement as to the 
New York general agency is promised by Vice- 
President Luther. 


The Vest Pocket Life Agents Brief 

I have just received the advance copy of 
your 1927 Life Agents Brief, which pleases me 
very much. Please send me (10) ten copies at 
once. I will remit for same upon receipt of 
your bill—O. O. Orr, manager, Prudential In- 
surance Company of America. 


AMERICAN MEN TABLE 





Amendment to Canadian Insurance 
Act Assented To 





NOW LEGAL STANDARD IN DOMINION 





Canada and State of Connecticut Now Have 
Laws Making Use of Newer Mortality 
Table Possible 


An amendment to the Canadian Insurance 
Act, which was passed by the House of Com- 
mons of the Canadian Parliament on April 7, 
makes provision for the use of the American 
Men Table of Mortality as a basis for the legal 
valuation of life insurance policies. The pas- 
sage of this amendment and the fact that it has 
been assented to and is therefore now in force, 
places Canada in the position of being the first 
jurisdiction to legalize the American Men Table. 
The State of Connecticut recently passed a law 
making it available as a standard, though not 
compulsory, but the statute is not effective until 
January 1, 1928. 

The new act repeals sections forty-three and 
one hundred and three of the old act and sub- 
stitutes a new section forty-three. The new 
section specifies that “the tables of mortality 
used shall be the tables prescribed in the sched- 
ule to this act.” In the schedule appears the 
name of the American Men Table. 

That the Canadian companies were expectant 
of the passage of this act is shown by the fact 
that inquiries were received some time ago by 
the consulting actuaries, Fackler & Brieby, of 
New York, relative to tables for the calculation 
of premiums, and reserves. Plans already under 
way when the inquiries were received call for 
preparation of three great volumes by these 
famous actuaries, which will be published by 
The Spectator Company. 

These elaborate volumes are to be issued as 
follows: Volume I, Net Premiums 3% per 
cent; Volume II, Terminal Reserves 3% per 
cent Full Level Premium Basis; Volume III, 
Terminal Reserves 3% per cent Illinois Stand- 
ard Basis. 

The first volume will give the premiums both 
upon the full level and Illinois standard bases 
for seventy-five or more plans of annual pre- 
mium life, endowment, and term insurance; 
also single premiums, life and endowment ; com- 
mutations columns, and supplementary tables to 
comply with the New Jersey preliminary term 
standard. Tables for two and three joint lives 
will be included. 

Volumes II and III will give the reserves for 
all the annual premium plans in Volume I, ac- 
cording to the basis indicated. Volume III 
will also include a supplement covering the re- 
serves under the New Jersey standard. 


_ 
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C. 1. HITCHCOCK DEAD 


Veteran Editor and President of In- 
surance Field Company Passes 
Suddenly 








IN POOR HEALTH FOR SOME TIME 





Insurance Journalists Pay Tribute to Fel- 
low Member — Agents Association 
Adopts Resolation—Long a Power 
in Insurance 

Champion I. Hitchcock, president of The In- 
surance Field Company, died late Wednesday 
evening, April 20, at his home in Pewee Valley, 
near Louisville, Ky. Mr. Hitchcock had not 
been well for the past two years and underwent 
several operations last December. 

Since his discharge from the hospital in Feb- 
ruary of this year, Mr. Hitchcock had been do- 
ing little work, but was believed to be recover- 
ing his health and strength and frequently drove 
into Louisville for short visits to his physicians 
and his office. Folfowing such a trip on Tues- 
day, Mr. Hitchcock was taken very ill on his 
way home and physicians were in constant at- 
tendance upon him until his death, Wednesday. 

Mr. Hitchcock was one of the best known 
insurance editors in the United States, having 
been president of The Insurance -Field since 
1912 and connected with insurance journalism 
many pears previous to that. He is credited 
with being one of the first men to apply daily 
newspaper methods to weekly insurance journal- 
ism. Mr. Hitchcock had exceptional literary 
ability, a fine sense of humor and a remarkable 
knowledge of the insurance business. He was 
for many years . powerful factor in the busi- 
ness and had a host of friends and admirers 
throughout the country. 

Champion I. Hitchcock was born at Ripon, 
Wis., in 1868, where he attended public school 
until he was about 15 years old. In 1885 he be- 
came office boy for The Investigator of Chicago, 
a weekly insurance paper, and in 1889 started 
his career as an insurance editor by writing a 
daily column on insurance in the Chicago Daily 
Globe. In 1891 he transferred this column to 
the Inter-Ocean, and again in 1895 he went to 
the Record Herald. During a great part of 
this time Mr. Hitchcock was correspondent in 
Chicago for THE SPECTATOR. 

Mr. Hitchcock came with The Insurance 
Field in 1903 to take the place of Young E. 
Allison as editor. Mr. Allison at that time re- 
turned to daily newspaper work. In 1912 he 
succeeded August Straus as president of The 
Insurance Field, and from that time on the 
paper developed rapidly, shortly becoming one 
of the leading national publications in the in- 
surance field. 

The funeral services were held Saturday at 
3 o'clock from his home. Mr. Hitchcock is 

(Concluded on page 17) 
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—1926— 
ANOTHER ONWARD 
MARCH YEAR 


Total of new Life Insurance issued, increased 


and restored (paid-for) for 1926: 


$158,331,102 


Last year was the eighth consecutive year in 
which this Company has shown a gain in 
new paid-for business over the preceding 
year. 





The total of life insurance in force on De- 


cember 31, 1926, was: 


$909,479,363 





BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 
Established 1879 Des Moines, Iowa 


INTENSIVE CULTIVATION 
OF TERRITORY 


| This has been the method 
followed by the Detroit Life 
Insurance Company in building 
up a volume of over $65,000,000 


of insurance in force in the State 


of Michigan. 


Expansion of the Company’s 
activities to neighboring states is 
now anticipated. The same per- 
sonal service to policyholders and 
active cooperation with the 
agency force will be maintained 
in any new territory acquired. 


Inquiries regarding agencies 
may be addressed to the Home 
Office without obligation. 


DETROIT LIFE INSURANCE CO. 


“THE COMPANY OF SERVICE” 

















M. E. O’BRIEN, President 
2210 PARK AVE. 


pe 


DETROIT, MICH. 














SHIELD POLICIES | 
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Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


\ ACCIDENT 


INSURANCE 
COMPANY 


Total claims paid 26 years ending 
December 31, 1925, $45,599,665.53 











C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE @ ACCIDENT INSURANCE CO. 


Home Office, National Building 
NASHVILLE - - = TENN. 


CENTRAL SURETY AND 
INSURANCE CORPORATION 


Home Office—Kirkwood Bldg., Kansas City, Mo. 
Capital and Surplus, $1,011,220.93 





FIDELITY AND SURETY 
MISCELLANEOUS CASUALTY INSURANCE 





Writing business in forty states and with U. S. Government 
Methods—simple, direct and free of red tape 


FRED W. FLEMING DENNIS HUDSON 
President Vice-President and 
Manager of Agencies 
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Life I in 1926 
e 2 e 2 e 
Financial Standing and Business in 1926 of Life Insurance 
o * 
Companies of the United States 
(See article on page 3) 
The following tabulation shows the aggregates of life insurance business transacted in the United States for 1926, and the financial condition of the companies as of January 1, 1927 
The figures are compiled from the sworn reports of regular life insurance companies, made to the various insurance departments and are issued in advance of any State Department 
ort: 
- Surplus Total New Busi- Whole 
(Assigned Payments Total ness Paid Amount Gain in 
Total and Un- Premiums Total to Policy- Disburse- For in Year in Force Amount 
7; Admitted assigned) Received Income holders ments (Including at End in Force 
Name and Location of Company “—- End of Year in Year in Year in Year in = Revivals) of ia in 4 
* Abraham Lincoln, Springfield, Ill.t..... 2,506,157 337,545 606,034 752,794 318,339 634,694 5,098,116 23,618,162 1,211,073 
Acacia Mutual, Washington, D.C..... 19,067,908 1,305,527 5,997,026 7,085,326 1,928,843 3,868,785 53,879,159 226,276,746 30,131,110 
Aetna Life, Hartford, Conn........... 300,408,821 40,890,288 61,722,371 81,301,463 35,978,991 53,038,266 966,792,044 2,931,020,467 435,278,852 
Afro-American, Jacksonville, Fla....... 443,675 bi | Bro Pe i ee 844,582 7,539,353 10,923,289 9,726,789 
Agricultural Life, Bay City, Mich...... 2,185,887 291,502 564,802 693,435 159,975 377,282 3,860,265 17,078,598 ,801, 
Alabama National, Birmingham, Ala... 2,279,937 471,021 472,624 683,806 165,971 437,666 7,941,408 18,554,090 5,630,892 
Alamo Life, San Antonio, Tex......... 191,317 106,315 126,917 176,773 22,597 153,155 2,991,549 5,408,695 1,132,501 
American Bankers, Jacksonville, Ill..... 4,509,090 500,640 872,830 1,578,683 386,201 924,766 16,471,552 32,406,114 95,119 
American Central, Indianapolis, Ind... . 13,862,503 607,269 3,379,104 4,397,298 1,818,848 3,468,436 64,674,050 212,438,399 27,068,246 
American Home, Gary, Ind.u.......... 26,158 23,515 8,524 Sane «|. adiaweaaes 12,806 252,500 252,500 252,500 
American Home, Topeka, Kan......... 1,274,426 99,485 214,961 275,076 60,118 152,971 1,651,246 7,128,432 789,958 
American Life, Denver, Colo.......... 2,247,136 254,103 452,923 618,271 216,097 390,014 3,293,609 13,562,349 1,047,702 
American Life, Detroit, Mich.......... 11,797,740 751,916 2,317,414 3,100,352 779,752 1,750,073 16,745,039 84,339,083 529, 
American Life & Acc., Louisville, Ky... 200,693 140,484 923,804 933,839 305,756 919,051 20,374,175 13,310,931 4,139,411 
American Life Reinsurance, Dallas, Tex. 1,204,120 523,514 653,342 717,351 318,524 625,187 19,676,111 55,587,100 1,333,391 
American Mutual, Lake Charles, La.... 565,867 24,079 158,586 196,004 62,383 136,663 1,454,077 7,063,483 —416,109 
American National, St: Louis, Mo...... 2,198,876 294,513 483,041 624,959 151,422 422,455 4,615,929 16,907,999. 1,496,386 
American National, Galveston, Tex. ... 25,795,734 3,844,578 9,748,968 11,226,815 3,133,719 8,700,135 241,864,746 383,578,015 81,300,719 
American Old Line, Omaha, Neb....... 579,6: 151,320 408,792 474,883 64,766 316,297 6,710,633 13,827,257 —985,493 
American Provident Life, Houston, Tex.u 190,543 180,625 10,831 IGGGee ss Sauatoees 22,842 449,000 449,000 449,000 
Amicable Life, Waco, Tex............. 6,646,323 1,640,105 1,159,206 1,617,512 533,175 1,197,042 7,841,452 39,744,204 1,315,870 
Anchor Life, Tulsa, Okla.c............ 149,965 130,155 6,848 179,945 78 88,394 71,628,372 1,547,192 1,547,192 
Atlanta Life, Atlanta, Ga.............. 942,034 218,345 1,655,436 1,710,291 693,826 1,524,972 18,487,447 21,441,724 2,416,693 
Atlantic Life, Richmond, Va......... 17,379,966 2,206,198 4,071,415 5,151,256 2,137,997 3,734,220 25,614,586 138,525,869 11,502,385 
Atlas Life, Tulsa, Okla... .......ccccees 1,735,608 573,032 581,227 791,417 127,394 567,8: 8,394,649 22,336,506 3,285,315 
Baltimore Life, Baltimore, Md......... 10,417,649 1,549,982 2,690,081 3,206,385 1,213,065 2,347,082 23,676,183 78,024,080 5,707,465 
Bankers Health & Life, Macon, Ga..... 502,441 307,576 1,424,331 1,447,772 720,462 1,379,443 11,572,560 18,940,192 3,704,596 
Bankers Life, Des Moines, Ia.......... 90,713,613 11,621,226 25,355,274 30,180,593 14,341,091 21,048,648 158,333,502 909,479,363 65,916,439 
Bankers Life, Lincoln, Neb............ 28,705,153 8,528,858 3,431,126 4,883,598 1,661,608 2,543,437 14,585,217 117,405,042 7,137,300 
Bankers National, Denver, Colo...... = 500,070 142,497 195,835 212,293 61,244 133,197 2,323,261 6,812,765 1,082,790 
Bankers National, Jacksonville, Fla.... 215,355 108,500 219,106 232,395 17,219 137,119 3,620,785 3,733,713 - 2,526,070 
Bankers Reserve, Omaha, Neb......... 17,838,7: 1,953,305 3,658,821 4,678,642 1,908,657 3,334,474 26,733,336 110,347,052 8,813,414 
Bank Savings, Topeka, Kan.......... - 3,519,222 496,639 709,595 898,962 223,527 603,522 10,289,167 29,336,040 5,953,495 
Beneficial Life, Salt Lake City, Utah... 826,468 1,485,923 1,177,408 1,552,830 559,737 1,087,131 9,490,329 40,322,849 5 
Berkshire Life, Pittsfield, Mass........ 39,580,855 2,756,173 5,465,628 7,642,465 4,052 054 5,590,892 27,350, 181,059,229 14,595,691 
Boston Mutual, Bostoa, Mass......... 8,174,588 537,430 2,307,687 2,782,743 1,033,046 2,119,772 18,000,895 51,658,228 4,933,591 
Btooklyn National, Brooklyn, N. Y.... 493,586 465,185 87,875 109,266 10,000 124,09 3,343,370 3,605,370 204,870 
Business Men’s Assur., Kansas City, Mo. 3,937,616 929,282 826,832 1,000,622 98,930 687,193 19,328,135 35,268,110 9,149,035 
Business Men’s Ins., Greensboro, N. C.. 418,222 173,600 675,604 694,922 229,570 667,636 7,744,851 9,623,469 145,684 
California State, Sacramento, Calif..... 10,220,767 1,168,871 2,137,480 2,887,242 631,486 1,722,218 13,414,374 69,346,729 4,032,843 
Capitol Life, Denver, Colo....... Saree 8,590,292 1,019,477 2,032,310 2,635,623 1,225,051 1,944,619 41,430,815 92,176,969 23,139,147 
Carolina Life, Columbia, S.C......... 733,893 183,893 896,008 946,469 26,072 869,797 15,668,669 21,618,254 1,610,835 
Cedar Rapids Life, Cedar Rapids, Ia... 2,974,238 257,442 573,182 716,137 126,775 383,809 3,401,247 19,176,772 1,577,162 
Central Life, Chicago, Ill............. 7,613,498 1,010,646 1,629,569 2,116,115 614,560 1,504,412 15,621,648 58,053,444 6,758,377 
Central Life, Des Moines, Ia. . 23,224,251 2,212,648 5,662,848 6,886,500 2,183,998 4,230,862 35,822,914 169,801,504 14,318,929 
Central Life, Fort Scott, Kan 2,153,243 145,783 482,089 584,833 116, 401,644 3,546,059 15,561,914 1,075,068 
Central States, St. Louis, Mo 9,490,440 813,835 2,199,807 3,810,628 677,518 1,730,901 732,836,724 88,573,613 19,439,093 
——| Chicago National, Chicago, Ill......... 1,000,817 216,995 520,708 620,622 95,113 461,270 29,948,858 40,272,755 22,994,397 i 
Citizens Life, New Orleans, La........ 96,574 31,515 98,611 103,508 27,778 91,028 1,176,284 1,296,973 306,998 ; 
—— Colonial Life, Jersey City, N. J........ 11,386,842 1,619,011 3,827,884 4,467,120 1,343,144 3,393,740 31,363,534 91,757,866 8,517,465 : 
pet Ds SN 
Colonial Life, High Point, N. C........ 385,744 228,959 193,969 214,613 17,101 95,347 1,605,800 5,130,800 1,275,809 
Columbia Life, Omaha, Neb........... 375,319 2,164 99,933 120,416 50,752 88,829 502,170 2,796,095 —34,512 
Columbia Life, Cincinnati, O.......... 3,327,497 316,206 523,827 700,313 277,550 479,384 3,125,746 19,945,894 948,574 
Columbian Mut, Life, Memphis, Tenn. t 3,662,978 204,968 326,982 413,670 121,892 258,857 36,989,356 33,888,190 733,888,199 
Columbian National, Boston, Mass..... 32,887,599 2,677,010 5,652,312 7,593,531 3,266,179 5,690,721 38,222,087 204,523,522 12,631,436 
Columbus Mutual, Columbus, Witsidces 9,943,559 1,469,134 3,025,159 3,771,783 1,111,714 2,205,111 21,765,812 90,782,983 10,347,601 
Commercial Life, Kansas City, Mo..... 173,548 71,625 70,437 78,142 11,608 . 65,658 855,945 2,184,725 388,921 
Commonwealth Life, Louisville, Ky. ... 8,600,480 1,877,613 2,524,630 3,034,524 795,055 2,142,324 30,911,001 90,170,628 9,312,624 
ticut General, Hartford, Conn... 86,602,009 9,350,239 20,858,555 25,975,361 8,841,288 15,156,046 232 242,985 9,803,817 108,420,953 
Connecticut Mutual, Hartford, Conn... 141,414,891 15,124,977 21,150,082 28,762,647 13,976,735 19,296,999 108,416,339 673,851,781 65,081,551 
Conservative Life, South Bend, Ind.... 1,525,083 131,134 498,216 589,551 137,178 393,920 5,264,995 21,790,599 1,686,099 
tive Life, Sioux City, Ia...... 212,904 111,619 42,297 64,987 12,761 43,043 372,750 1,643,683 131,750 
Conservative Life, Wheeling, W. Va.... 4,466,946 611,453 1,093,648 1,339,473 327,843 763,104 10,906,821 36,218,747 2,285,160 
Continental American Wilmington, Del.§ 8,722,593 1,781,009 1,883,543 2,312,566 . 871,651 1,807,586 15,316,989 71,095,170 8,929,498 
Continental Assurance, Chicago, Ill... . 6,404,090 1,213,469 2,266,822 2,535,792 314,220 1,306,523 27,062,408 80,552,504 14,152,821 
Continental Life, St. Louis, Mo........ 11,651,849 853,195 2,862,166 3,552,096 1,150, 2,314,219 27,790,356 92,222,024 9,962,539 
Continental Life, Washington, D. C.... 1,025,623 101,028 1,343,838 1,395,393 470,591 1,194,192 19,794,665 24,144,624 2,228,780 
mopolitan Life, Topeka, Kan.d..... 146,307 138,341 64,151 pi ts eer es 73,025 1,859,000 1,791,500 1,791,500 
Cosmopolitan Life, Memphis, Tenn.... 222,762 124,180 199,955 212,029 49,551 192,916 13,578,214 10,090,101 3,012,913 
Cosmopolitan Thrift Assn., Lincoln, Neb.u 153,994 1,442 68,368 192,781 2,611 40,371 286,070 284,090 284,090 
J 
Cotton States Life, Nashville, Tenn.... 1,085,152 346,929 386,269 566,814 117,240 382,411 4,642,130 9,353,058 —13,540,781 
Crescent Life, Indianapolis, Ind........ 1,715,345 154,447 156,386 1,430,821 47,157 132,211 11,404,708 15,935,715 10,626,673 
Des Moines Life & Ann., Des Moines, Ia. 894, 815,774 794,585 1,017,554 511,904 865,000 5,612,168 29; 155,807 1,501,252 
Detroit Life, Detroit, Mich............ 5,610,227 390,849 1,859,043 2,227,789 655,899 1,447,997 18,236,686 62,083,704 7,751,335 
Durham Life, Durham, N. C.........- 1,275,385 400,132 1,259,543 1,323,805 464,013 1,118,871 16,545,637 21,722,006 3,297,358 
Elkhorn Life & Acc., Norfolk, Neb... .. 754,295 32,518 213,032 244,309 67,049 172,714 1,623,455 5,873,211 179,885 
Empire Mutual Life, Washington, D. C. 245,644 137,034 82,812 109,084 3,386 76,7 y 2,820,500 —564,600 
Eauitable Life of U. S., New York City. 869,604,875 94,169,460 178,670,690 228,594,415 111,814,863 156,754,910 843,611,572 14,250,903,241 465 384,884 
Equitable Life, Washington, D. C...... 5,139,040 420, ,699,608 2,034,532 413,327 1,210,343 16,839,050 46,729,102 4,073,982 
Equitable Life, Des Moines, Ia........ 76,806,952 8,348,567 14,930,184 19,275,145 6,514,288 10,700,499 86,683,961 475,449,171 51,205,22. 
Equitable Savings, Kansas City, Kan... 282,724 276,768 37,318 kat Srey Smear 59,733 1,453,796 1,453,796 1,453,796 
Equity Life, ae 366,577 173,036 165,962 186,913 120,972 254,488 1,001,000 5,366,800 —192,500 
nail ureka-Maryland, Baltimore, Md...... 3,853,439 490,473 1,401,893 1,602,287 382,550 1,103,280 17,902,941 51,861,960 5,371,681 
Farmers Life, po ee 3,772,385 470,162 407,764 615,130 282,727 427,267 s 13,641,964 —1,172,859 
Farmers & Bankers, Wichita, Kan..... 6,662,011 1,522,782 1,343,917 1,727,922 529,756 1,040,704 9,865,163 42,275,562 3,642,337 
Farmers & Traders, Syracuse, N. Y.... 2,558,193 397,626 676,659 - 819,177 118,979 4 6,300,348 24,625,909 ¥ 
Farmers National, Chicago, Il......... 3,447,769 532,266 1,030,587 1,239,454 279,617 707,312 8,302,538 36,947,483 2,248,470 
armers Union Mutual, Des Moines, Ia. ,042 47,050 228,126 241,430 26,147 ’ 2,323,500 6,790,750 1,756,000 
Federal Life, CRNOGSD, BU, 6s s.5s0ccacse 9,337,962 724,143 1,872,623 2,461,892 912,303 1,826,400 33,318,753 81,677,427 24,483,103 
Federal Reserve, Kansas City, Kan.... 2,926,810 452,227 1,073,325 2,109,969 490,050 1,085,564 727,378,502 732,857,535 17,119,122 








Life Insurance 








Name and Location of Company 


Federal Union, Cincinnati, O.......... 
Fidelit Mutual, Philadelphia, _,. ee 
First ‘exas Prudential, Galveston, Tex. 
Franklin Life, Springfield. MIs siecle we b% 
Gem City, Greensboro, N oe 

George Washington, Charleston, W. Va. 
Girard Life, Philadelphia, P 
Fw got Life, Lansing, Mich. 
Great American, Hutehinson, Kan 
Great Northern, Milwaukee, eee 
Great Republic Life, Los Angeles, Calif. 





Great Southern, Houston, Tex......... 
Great Western, Des ag Vg 
Guaranty Life, Davenport, Ia......... 
Guardian Life of America, N Y. City.. 
Gulf Life, Jacksoaville, Fla............ 
Hawkeye Life, Des Moines, Ia......... 
Home Friendly, Baltimore, Md........ 
Home Guardian, Lincoln, Neb......... 
Home Life, Fordyce, Ark....... ilies 
Home Life, Philadelphia, Pa. eéwes 


Home Life, New York City........... 
Home Security, Durham, N. C........ 
Illinois Life, hicago, _ Sara 
~ ial Life, Asheville, N. C......... 
Independent Life, Nashville, Tenn..... 
Indianapolis Life, Indianapolis, MU 00 
Inter-Mountain, Salt Lake 4 Utah. . 
International Life, St. Louis, Mo....... 
Inter-Soutuern Life, Louisville, K 
Interstate L. & A., Chattanooga, 





Jefferson Standard, Greensboro, N. C... 
ohn Hancock Mutual, Boston, Mass... 
Joba Mitchell Mut., Wilkes-Barre, Pa.. 
City Life, Kansas City, Mo.... 
Kansas Life, Topeka, Kan............ 
Kaskaskia Life, Shelbyville, Ti... 2.77. 
Kentucky Cent. L. & A., Anchorage, Ky. 
Faights Life, Pittsburgh, 7 Seer etree 
ayette Life, La Fayette, Ind...... 

A Fayette Life, Lumberton, N. C..... 





Lamar Life, Jackson, Miss........... . 
Lewis & Clark Life, faa Falls, Mont.. 
Liberty Life, Chicago, Die si neacuhoes 
Liberty Life, Greenville, 
Liberty Life, Topeka, es tre t 
Life & cw; Nashville, Tenn...... 
Life Ins. Co. of Virginia, Richmond, Va. 
Lincol Liberty, Lincoln, Neb 
Lincoln National, Fort Wayne, Ind. 

Lincoln Reserve, "Birmingham, BiB es 


Louisiana State Life, Shreveport, La... . 
Manhattan Life, New York City....... 
Mauhattan Mutual, Manhattan, Kan... 
Maryland Life, Baltimore, Md 
Massachusetts Mut., Springfield, Mass.. 
Mass, Protective Life, Worcester, Mass. 
Merchants Life, Des Moines, Ia....... 
Methodist Ministers, Boston, Mass..... 
Metropolitan Life, New York City..... 
Michigan Mutual, Detroit, Mich....... 


Mid-Continent Life, Okla. City, Okla... 
Midland Life, Kansas City, Mo........ 
Midiand Mutual, Columbus, Ohio...... 
Midland National, Watertown, Te 
Midwest Life, Lincoln, OR S's omec x ance 
Minnesota Mutual, St. Paul, Minn..... 

Insurance, St. Louis, NSE 
Missouri State Life, St. Louis, Mo..... 
Modern Life, St. Paul, ES 
Monarch Life, Springfield, Mass.e...... 


Montana Life, Helena, Mont.......... 
Morris Plan, New York City.......... 
Mountain States, Denver, Colo.f...... 
Mutual Benefit, Newark, N. J......... 
Mutual Life, Baltimore, _ eee 
Mutual Life, New Vork OS RR ere ake 
Mutual Trust, oS eee 
National Benefit, Washington, D. C.. 

National Equity, Little Rock, Ark..... 
National Fidelity, Kansas City, Me.... 


Natignal Guardian, Madison, Wis...... 
National L. & A., Nashville, "Tenn. 
National Life, Montpelier, Wesitewsse xe 
National Life of U. S. A., Chicago, Ill. 
National Reserve, Topeka, ES 
National Savings Life, Wichita, Kan. 
New England Mutual, Bostoa, tone. 
New World Life, Spokane, Wash.. a 
New York Life, New York City....... 
North Americaa Life, Chicago, Ill...... 


No. Amer. L. & C., Minneapolis, Mian. 
No. American Nat'l, Omaha, Neb 
No. American Reass., New York City.. 
North Carolina Mut,, Durham, N.C... 
Northeastern Life, Ni Newark, ee a 
Northern Life, Seattle, Wash Reig AES 
Northern Staces, Hammond, Ind....... 
Northwestern Life, Omaha, SS RGR 
Northwestern I. & A., Seattle, Wash... 
Northwestern Mutual, Milwaukee, Wis. 





Total 
Admitted 
“— 


2,618,055 


3,749,560 
19, ay 934 
3,609 


3, B12. 505 
56,743,395 
448 
958,085 
1,776,593 
89,072 
2,895,309 
7,314,774 


57,756,218 
335,231 
32,262,817 
"B24, 019 
1,212,474 
6, 460,395 
2'577,354 
40,083,276 
14,034,948 
1,538,217 


35,841,808 
407,959,757 
817 


81 
44,027,758 


1,605,087 


1,753,029 
19, 335, 145 


21,586,559 


2,633,872 
3,891,862 


15,209,022 
5,967 
70,554,897 
769,793 
308,684 


7,497,896 
800 


1,004,287 
451,468,234 
7,453,089 
798,152,134 
17,575,714 
54 


2,596,281 


4,135,327 
17,462,176 
104,983,702 
30,528,624 
2,049,916 
498,590 
184,438,202 
7,133,145 
1,267,065,866 
11,025,075 


292,364 
2,153,409 
5,400,739 
3,190,536 

125,992 
6,753,951 
3,612,170 

791,205 

163,815 

728,766,311 
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LIFE INSURANCE IN 1926—Continued 


Surplus 
(Assigned 
and Un- 
assigned) 
End . Year 


"337,879 


3,920,285 
oa 


858,003 
21,274,959 
93,463 
772,030 


68,609 
175,587,153 
2,142,923 


237,198 
189,415 
1,561,728 
771,274 
460,159 


325, 470 


581,036 
3,526,543 
9,817,364 
4,310,003 

798,721 

181,796 

22,264,850 
1,846,90 

161,559,284 

1,479,920 


83,546,417 


Premiums 

Received 

in Year 
$ 

775,140 
12,326, ‘477 
528 ‘066 
5,246,665 
1784 


10, 937 "318 
5,405 

11,705,810 

401,238 


382,036 
2,096,933 
174,785 
543,450 
46,193,149 
350,406 
2,196, $0.65 


5 
482, 461 662 
3,336,573 


1,111,297 
7 


1,554,132 


357,006 

68,987,470 
10 1 ’ 

133,622,630 


1,992,070 


31,253 
427,942 
1,843,996 
2, 096,136 
24,979 
m2,281, (835 
"795,080 
419,384 
8,036 
106,989,252 


Io 


Total 
Income 
in Year 


915,211 
16,425,492 
630,720 


3,137,492 
12,278,701 
35 


1,250, 876 


11,262,947 
Tey 


72, 
11,399,217 
634,375 


562,622 


522,086 
3,373,391 
200, 552 
827,223 
63,240,917 
"374,954 
2,635,459 
120,791 
587,401,756 
4,524,160 


1,237,819 


116, 832 
1,958,463 
582,589 
9,854 
93,757,962 
4,391,703 
173,629,309 
5,321,259 
2,755,576 
243,947 
779,639 


1,319,945 
7,121,538 
22, 489, 307 
6,212,249 
651,098 
385,738 
39,512,751 


1,779,456 
287,771,264 
2,655,188 


67, 
147,265,761 


Total 
Payments 
to Policy- 

holders 
in Year 
$ 
219,364 
8,393,252 
138,560 
2,435,995 
109,475 
416,078 


148,603 
83,126 


265,546 
1,710,284 
96 


882,431 


"182.439 


3,967,254 
ae TTI 


462,383 
26,073,412 
23,082 
1,049,011 
06 


15) 
205,548,695 
064 


231,165 
417,291 
08 


1 

49, 769,892 
715, 656 
97,522,759 
56,756 
12,756 
193,643 


343,499 
1,769,525 
12,811,364 
2,985,613 
22,041 


58, 
17,954,499 
0140,474,969 
$31,973 


77,271,790 


7,240,998 
68,292,871 
1 13 


899,282 
77,417 
279,843 
602,115 
530,01 
2,906,951 
8,726,254 
306,5: 


085 
8,253,608 
416,019 


342,736 
3,103,825 
123,081 
663,125 
36, -— 728 
0,806 


1, B15, 163 
6,336 
343,642,201 
3,351,934 


15,674 
1,195,534 


125, 592, ,239 
2,881, 119 
2,436,791 

120,568 
472, 523 
709,919 


644 
186" 474,864 
1,817,189 


26,041 
512,598 
813,278 

1,869,531 
36,573 
1,804,410 
1,409 
494,661 


22,502 
98,240,225 


New Busi- 
ness Paid 
For in Year 
(Including 
Revivals) 


13,028,785 
21,005,994 


43,860,822 
8,711,645 
26,870,774 
13,903,208 
15, 313,050 
4,508,654 
53,814,434 
20,027, 624 
32,925,318 


70,630,577 


4,609,825 


4,223,423 
8,965,718 
1,308,000 
2'292,367 
232,480,151 
7,337,800 
10,122/874 


223,750 
3,011,775,150 
22,234,584 


13,948,104 


179,542,912 
1,417,354 
80: 


9,454,144 
23,357,570 
3,142,019 
245,369,131 
93,617,834 
508,240,067 
27,890,548 
46,483,354 
1,214,900 
4,405,529 


7,485,564 
123,680,938 
73,037,087 


917, 411, "850 
15, 664,383 


169,000 
2,509,886 
48,726,500 
17,459,611 
000 


25,944,356 
11,619,469 
2)249, 


349,000 
348,047,753 


25,242,878 
343,055,376 
21,136,671 
191,560,326 
20,084,488 
25,244,012 
33,305,609 
21,054,876 
,659,165 
28,639,576 
303 


162,828,433 
5,683,250 
38,422,438 
332,980,959 


15,655,031 


1,076, 
36) 173,042 
82,046,415 


301,744,243 
8, 378,005 
178, = 56,705 
29° 633) 463 
62,456,982 
21,286,353 
268,154,222 


106,583,845 
25,430,568 


300,164,776 
2, anes 698, rd 


1,966,215 
52,843,046 


126,795,774 
312,738,604 
15,087,531 
460,499,883 
12,846,854 


g 66 
13,498,981,627 
125,133,983 


37,320,048 
32,598,057 


132,612,443 
9,536,474 
670,919,561 
8,222,533 
800 


45,047,843 
23,670,325 
12,862,403 
2,082,028,221 
119,608,212 
3,515,355,080 
125,354,805 
50,461,876 
6,777,400 

22,167, 469 


35,350,216 
220,217,833 
499,361,313 
170,783,146 

14,261,631 

12,252,200 
938,220,116 


40,728,429 
5,752,828,977 
72,630,303 


1,207,986 
16,414,033 


90,205, 
45,817,657 
63,295,116 
35,065,043 

9,685,135 


,000 
3,303,842,471 








Gain in 
Amount 
in Force 
in Vear 


2,368,49 
24 : 


to 
AH ONWN AES 


Bats 


822288 


ho 
oo 
oo 
= 


atk 
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Kf 
a 


me 
a 
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ES 


iS} 
oe. 53 
09 Sit 


e838 


ad 
oss 
Se 


a 
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ns 
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2,118,772 
5,492,750 
146,945 
146,839,378 
17,005,883 
259,739,327 
065,286 
7,141,649 
$32,400 
1,776,098 


203,085,893 
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Name and | 


Occidental Life 
Occidental Life 
Ohio National, 
Ohio State Life 
Old Colony, C1 
Old Line, Linc 
Old Line Lif x" ) 
Omaha Life, O 


Oregon Life, Pt 
Our Home, Wa 
Pacific Mutual 
Pan American, 
Penn Mutual, - 
Peoples Life, V 
Peoples Life, C 
Peoples Life, F 
Peoria Life, Pe 
Philadelphia L 


Phoenix Mutua 
Pilot Life, Gre 
Pioneer Life, C 
Pioneer Reserv 
Policyholders 1 
Postal Life, Ne 
Prairie Life, fe) 
Presbyterian, NV 
Protective Life 
Provident Life 


Provident L. 8 
Provident Mut 
Prudential Ins 
Public Life, Ci 
Public tg 
Puritan Life, I 

Pyramid os 
Register Life, . 
. L 
Reliable L,. & . 


Reliance Life, 
Reserve Loan, 
Rockford Life, 

Royal Union, 

St. Joseph Life 
St. is Mut! 
San Jacinto Li 
Scranton Life, 
Seaboard Life, 
Security L. & 


Security Life ¢ 
Security Mutu 
Security Mutt 
Sentinel Life, | 
Service Life, L 
Shenandoah L 
Southeastern ] 
Southern Aid 
Southern L. & 
Southern Stat 


Southern Unic 
Southland Lif 
Southwestern 
Springfield Lif 
Standard Life 
State Life, In 
State Mutual 
State Reserve 
Sun Life of A 
Supreme Life 


Teachers Ins. 
Texas Life, W 
Toledo Trave 
Travelers Equ 
Travelers Inst 
‘Two Republic 
Union Centra 
Union Cooper 
Union Life, R 
Union Mutua 


Union Nat’l, | 
Union Standa 
United Benefi 
United Fidelit 
United Life & 
United States 
United States 
Universal Lif 
Universal Lif 
Victory Life, 


Victory Life, 

Victory Nati 

Virginia Life 

Volunteer Stz 

Washington ] 

ng Life, 
est Coast I 


} ok & < 
Western Prot 
vestern Rese 
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Life Insurance 











ior Name and Location of Company 


363,495 "wi . 5 

' western Nat’l, Minneapolis, Minn . 
24 352 Norttwestern Union, Ottawa, Ill....... 
Pd Occidental Life, Los Angeles, Calif..... 
7 me Occidental Life, Raleigh, N. C......... 
338) Ohio National, Cincinnati, O.......... 
Ohio State Life, Columbus, O.......... 
Old Colony, Chicago, Ill.............. 
576,804 fe Old Line, Lincoln, Neb..... Pe ee Pe 
153, Old Line Life, Milwaukee, Wis......... 

M43 BE Ocaha Life, Omaha, Neb............. 


Oregon Life, Portland, 0 Se oe 
60,450 Our Home, Washington, D.C......... 
20,884" Pacific Mutual, Los Angeles, Calif...... 
14,355 Pan American, New Orleans, La....... 
ai: Penn Mutual, Philadelphia, Pa........ 
19 on Peoples Life, Washington, D. C........ 
12,267 : rs 

24566 Peoples Life, Chicago, Ill............. 
76,000 Peoples Life, Frankfort, Ind........... 
85,090 Paosia Lafe, Peoria, Til.......-scccccce 
80,814 Philadelphia Life, Philadelphia, Pa..... 


06,228 Phoenix Mutual, Hartford, COMB. <6:<06 
82/039 Pilot Life, Greensboro, N. C........+. 
52,685 jg Pioneer Life, Greenville, S. Re assee 
64.734 Pioneer Reserve, Little Rock, Ark.u.... 
39,685 Policyholders Nat’l, Sioux Falls, S. D... 
51/337 Postal Life, New York City........... 

: Prairie Life, Omaha, Neb........ me Pe 
39,680 Presbyterian Ministers Fund, Phila., Pa. 
22630 Protective Life, Birmingham, Ala...... 

545 Provident Life, Bismarck, N. D........ 


47,909 Provident L. & A., Chattanooga, Tenn.. 
21/239 Provident Mutual, Philadelphia, Pa.... 
89,343 Prudential Ins., Newark, N. J......... 
33 404 Public Life, Chicago, Ill. ..........00. 
33,469 Public Savings, Indianapolis, Ind...... 
29,550 Puritan Life, Providence, R.I......... 
93,959 Pyramid Life, Little Rock, Ark........ 
33 504 Register Life, Davenport, Ia........... 
11.958 Reinsurance Life of A., Des Moines, Ia. 
“3/255 Reliable L. & A., St. Louis, Mo........ 


11,397 Reliance Life, Pittsburgh, Pa.......... 
39'850 Reserve Loan, Indianapolis, Ind....... 

2 Rockford Life, Rockford, Ill........... 
19°75 Royal Union, Des Moines, Ia.......... 
19.747 St. Joseph Life, St. Joseph, Mo........ 
20'705 St. Louis Mutual, St. Louis, Mo....... 
4.413 San Jacinto Life, Beaumont, Tex....... 
11708 Scranton Life, Scranton, Pa........... 
38° 890 Seaboard Life, Houston, Tex....,..... 
2468 Security L. & T., Winston-Salem, N. C. 


3.700 Security Life of America, Chicago, Ill... 
7' 984 Security Mutual, Lincoln, Neb........ 
3°702 Security Mutual, Binghamton, N. Y.... 

, Sentinel Life, Kansas City, Mo.,g...... 
Service Life, Lincoln, Neb............. 
0'300 Shenandoah Life, Roanoke, Va........ 
"599 Southeastern Life, Greenville, S.C..... 
7"121 Southern Aid Society, Richmond, Va... 

"935 Southern L. & H., Birmingham, Ala.... 
8712 Southern States, Atlanta, Ga.......... 


7,153 Southern Union, Fort Worth, Tex...... 
2,418 Southland Life, Dallas, Tex........... 
1,435 Southwestern Life, Dallas, Tex........ 
2,566 Springfield Life, Springfield, Ill........ 









6,074 Standard Life, Pittsburgh, Pa......... 
6,788 State Life, Indianapolis, Ind........... 
1,922 State Mutual Life, Worcester, Mass..... 
3,053 State Reserve Life, Fort Worth, Tex... 
8,677 Sun Life of America, Baltimore, Md.... 
0,500 Supreme Life & Cas,, Columbus, O..... 
8,772 Teachers Ins. & Ann., New York Cit 

2,750 Texas Life, Waco, Tex............. . = 
4 Toledo Travelers, Toledo, O........... 
Hy Travelers Equitable, Minneapolis, Minn. 
5, = Travelers Insurance, Hartford, Conn... 
9,3 Two Republics, El Paso, Tex.......... 
4 Union Central, Cincinnati, O.......... 
yt Union Cooperative, Washington, D. C.. 
2, ; Union Life, Rogers, Ark............ 
6,09! Union Mutual, Portland, Me.......... 
a Union Nat’l, St. Petersburg, Fla.h...... 
0462 Union Standard, Dallas, Tex.i........ 
2750 United Benefit, Omaha, Nebj......... 
7547 United Fidelity Life, Dallas, Tex....... 
9937 United Life & Accident, Concord, N. H. 
7300 United States Life, New York City..... 
3119 United States Reserve, Kansas City, Mo. 
5048 Universal Life, St. Louis, Mo.......... 
5736 Universal Life, Memphis, Tenn........ 
J Victory Life, Chicago, Ill............- 
17 Victory Life, Topeka, Kan............ 
5 400 Wo, National, Tampa, Fla......... 
1374 A are Life & Cas., Richmond, Va.... 
1'500 olunteer State, Chattanooga, Tenn... 
3834 ashington Fidelity Nat'l, Chicago, Ill. 
33983 ebster Life, Des Moines, Ia.......... 
1,096 wen, Life, San Francisco, Calif... 
9000 — & Southern, Cincinnati, O..... 
993 ‘estern Protective, Kansas City, Mo.. 






estern Reserve, Muncie, Ind......... 





Total 
Admitted 
Assets 
$ 
24,876,466 


6,872,434 
683,875 
117,113,076 
18,185,525 
339,245,369 
’ 7 21 
1,624,015 
5,002,311 
13,018,401 
11,748,817 


101,327,824 
9,931,762 


3,381,090 
724,133 
1,572, 185,485 
685,301 
5,482,635 
1,510,620 
22,162 


41,977,994 
9,303,760 
1,902,593 

23,291,765 


1,714,400 
7,527,417 


3,393,231 
15,225,579 
505, 


311,246 
9,092,558 


305,295 
19,869,877 


351,169 


369,903 


797,880 
389,192 
260,142 
11,988,429 
i; a yo 


13,699,891 
65,007,479 
250,411 
843,533 


LIFE INSURANCE IN 1926—Continued 


assigned) 
End ofy ear 


2,676,629 


1,890,996 
140,681,529 
582 
408,045 
569,815 
90,361 


1,261,925 
8,833,818 


972,162 
$20,349,261 
2108,964,821 
259,489 


712,117 
564,636 
711,600 
464,285 
219,479 
1,103,719 
278,183 
620,207 
254,270 
450,277 


435,285 


786 
1,274,816 
111,520 


1,881,654 
84,190 
221,696 
120,050 
38,529,362 
254,020 
25,257,667 


122, 
112,858 
285,159 
227,600 
206,039 
224,823 
2,168,304 
652,110 
2,367 
1,750,698 
8,842,229 
213,965 
135,710 


Premiums 
Received 
in Year 


6,327,939 
7 


1,442,239 
73,349 
21,610,163 
4,537,639 
52,389,173 
2,662,611 
328,030 


2,161,045 


17,928,225 
2,406,222 
89,540 
17,159 
169,973 
1,331,008 
197,029 
2,607,631 
741,867 
502,456 


624,556 
28,686,197 
373,643,875 
140,432 
3,564,458 
07,128 
171,057 
919,365 
500,907 
856,247 


11,235,143 
103,252 
5,606 
4,472,015 
449,112 
335,448 
414,543 
1,407,681 
55,17 


737,015 


m1,414,059 
1,732,960 


1,200,972 


2,852,789 
5,196,246 
2,404 


142,114 
2,428,806 


23,496 


104,325 
471,400 


,310 
138,908 


Total 
Income 
in Year 


384 
616,519 


829,507 
38,642,752 
452,723,553 


3,882,040 
279,732 
171,106 

1,140,251 
572,676 
877,828 


13,372,595 
2,664,923 
838 


6,370,780 


1,439,216 
2/249/182 


1,513,317 
3,565,773 
6,667,813 
2,739,704 
1,063,245 


9,007,545 
22,266,662 
112,979 
2,157,625 
210,125 


2,526,259 
1,275,086 
221,314 
135,294 
100,882,285 
422,792 
56,417,177 
9,078 
161,101 
3,421,762 


298,930 
95,137 
104,611 


692,906 
1,915,566 
833 


Total 
Payments 
to Policy- 

holders 
in Year 


2,778,966 
1,294 


1,221,357 
268,067 


582,609 
555,770 
344,685 


608,094 
149,089 


628,877 
79,727 
10,951,724 
790,681 


, , 


10,079,976 
1,106,142 


9, 
5,579 
1,521,787 
66,303 
2454898 
128,321 


241,704 
18,912,612 
164,578,180 
7,772 
754,941 
77,512 
463,997 
267,553 
380,458 


4,218,126 


692,647 
316,187 


541,675 
680,993 


328,659 
448,602 
57,043 
24,390 
34,979,954 
134,478 
27,048,854 
23,655 
126 
2,736,974 


eeeeeene 


3,725,876 
49,510,240 
2,744,882 
352,933 
884,864 
2,804,804 
2,702,079 


14,368,679 
2,140,319 
10 


606,464 
24,576,033 
259,692,902 
226,348 
2,977,744 
165,454 
160,597 
862,667 


429,337 
827,796 
7,886,138 


1,409,726 
559,394 
3,286,253 
39,544 
475,454 
925,238 
637,183 
783,06 
1,323,655 
1,492,616 


302,144 
37,359,396 
52,330 
111,351 
3,377,115 


182,116 
67,795 
15,502 


504,177 
1,324,021 
97 = 


355,168 
123,213 


280,468 
223,982 
253,560 
1,868,701 
338,467 
3,009 
2,844,489 
13,200,401 
59,123 
132,283 


New Busi- 
ness Paid 
For in Year 
(Including 
eee Wis 


50,397,671 
04 


10,368,194 
9,401,950 
16,700,709 
4,127,291 


41,113,353 
215,174,510 


36,161,486 
13,717,834 


77,427,754 


26,143,328 
5,743,833 


7,774,723 
14,946,328 


8,974,493 
28,748,198 


21,449,509 
6,368,813 
3,529,778 
7,845,313 
2,144,917 
1,076,000 

1,024,121,595 
1,738,895 
190,187,551 
33 


2'524,162 
7,357,937 


748,550 
1 = 9,050 


4,008,219 
3,719,777 


976,715 


Whole 
Amount 
in Force 
at End 
of Year 

234,576,697 
+304,945 
102,776,041 
25,122,997 
64,332,688 
61,990,996 
35,003,386 
28,202,458 
75,022,654 
17,248,066 


628,535,911 
155,592,638 
,584,288,506 
46,992,069 
12,422,155 
43,519,575 
132,051,158 
76,471,048 


473,238,197 
80,904,526 
5,014,578 
000 


1, ? 

4,637,461 
48,592,404 

7,358,091 
49,271,331 
32,549,324 
16,985,576 


27,646,891 
806,888,334 
10,525,873,653 
3,729,942 


132,426,690 
7,465,779 


33,661,297 
57,465,739 
23 


44,541,660 
112,826,322 
198,746,135 

68,826,051 


7,257,126 
20,448,651 


5,625,715 

3,087,44 

11,176,722 
4,541,812 


13,933,188 
10,564,793 
3,112,887 
89,872,743 
11,109,651 
238,500 
99,115,621 
505,503,086 
1,561,022 
6,030,542 


1,806,314 


2,861,929 
49,298,920 


3,799,376 
75,340 
13,145,611 
2,598,250 
—18,803,304 
10,042,819 


, ? 
,041 
2,421,081 
3,693,053 
981,006 
12,748,750 
15,782,116 


,266 
470,346,973 
—659,886 
108,966,043 
2,047,046 



















































































stipulated premium company, rf Includes reinsurance. d 


062, 096 group insurance. m Includes accident and health. 
fluctuation and real estate depreciation fund, $10,077,527. 


mortality fluctuation fund; $5,821,858 asset depreciation and $1,534,903 other funds. 
200,000, 1927, $13,300, 000: mortality fluctuation $12,695,48' 


Nov. 6, 1926. h Commenced business July 8, 1926. i Began business Jan. 15, 1936. j Began business Nov. 26, 1926. 


Life Insurance [ H E S PEC I A I O R Thursday 
LIFE INSURANCE IN 1926—Concluded 
Surplus Total New Busi- Whole 

(Assigned Paymanys Total ness Paid Amount Gain in 

Total and Un- Premiums Total olicy- Disburse- For in Year in Force Amount 

Admitted assigned) Received Income holders ments (Including at End in Force 

Name and Location of Company Assets End . Year in Year in bond in boa in Year Revivals) of baal in Year 

$ BY 
Western States, San Francisco, Calif... 14,076,767 1,743,266 3,949,841 4,947,640 1,458,366 3,026,161 27,918,297 117,174,988 9,172,160 
Western Union, Spokane, Wash........ 11,257,532 1,133,242 2'098,121 2:737,347 976,322 1,715,918 19,385,149 79'818,004 9,842'08) 
Wisconsin Life, Madison, Wis......... 1,844,454 158,911 495,587 602,238 153,626 339,152 3,180,973 16,178,792 1,965,410 
Wisconsin National Life, Oshkosh, Wis . 4,701,813 848,058 935,941 1,130,601 249,855 597,342 6,414,074 33,692,898 2,939,896 
Wisconsin State L. Fund, Madison, Wis. 186,383 31,754 35,625 44,228 16,863 19,466 217,750 945,150 201, 

Yellowstone Mut. Life, Caspar, Wyo.u. . 27,068 25,022 7,023 Se) ee 4,977 238,600 238,600 238,600 
Dec. 31, 1926 (297 cos.)......2...e0 00: 12,924,656,748  1,345,849,388 2,612,209,090 3,318,698,584 1,375,495,493 2,112,642,328 213, 285,218,623 064, 793,394,212 @6,550,151,6% 
28, 226, 167 614, "164, 536, 712 bl, 378 151 s479 
on tS ER rane eee 1,280,896,938 117,188,273 240,287,853 311,371,350 134,677,139 185,260,276 “en, 165, LY A ear 
Dec, 31, 1925 (281 cos.)........22.+00- 11,643,759,810 1,228,661,115 2,371,921,237 3,007,327,234 1,240,818,354 1,937,382,052 a12, 309,053,011 458,243,242,606 06,721,981,389 
Bye 65,797, 083 b12, 736, 385, 233 61, 550, 714, 919 
ee OL ot 2) 10,499,040,297 1,144,972,190 2,115,519,101 2,698,127,003 1,202,804,382 1,811,122,900 wa 619, 810,933 251, 521, 261, 217 a4,725 983, 35 
3,9 908, 150, 386 b11, 235, 670, 314 51, 228, 413, 881 
Dec. 31, 1923 (270 cos.).......2..e0e0- 9,469,917,254  1,035,996,234 1,897,926,432 2,425,380,146 1,113,626,251 1,661,011,132 @9,423,077,247 46,795,277,864 a5,572,265,15 
b2, 498, 734, 750 610, 107, 256, 433 61,303 3,510.83) 
Dec. 31, 1922 (260 cos.)............0-- 8,717,758,247 973,994,182 1,672,099,924 2,137,204,355 1,006,931,734 1,480,730,640 a8,394,050,543 041,374,944,876 43,508,703, 602 
b2, 145, 135, 304 b8, 653, 118, 497 945,483 104 
Sper; BL SPOR (S08 COR; 2... cdvecccs 8,067 ,670,736 810,036,835 1,525,190,468 1,944,215,398 835,063,873  1,281,498,261 a7, "354, 084, 538 a37, 366, 241, 274 @2,823,102,179 
b1, 772, 247, 776 b7, 707, 635, 393 572,511,867 
Dec. 31, 1920 (253 cos.).........e0005 7,390,972,036 777,478,047 1,421,304,783 1,796,202,403 763,988,692 1,215,106,763 a8,894.277,569 035,043,139,095 5,955,884'162 
b1,438,024,356 b6,935,123,526 674,547,844 
Bec. SA, 2010 BS7 COS.) 600s sc cnwswece 6,808,582,146 726,111,276 1,209,427,705 1,555,053,657 741,507,787 1,095,447,337 a@7,410,826,004 a29,392,249,952 a5 104,404 949 
b1,252,833,336 06,153,044,933 — b590,844,23) 
Dee: Si, ID1S (BAD cos.) «..65.6ccectees 6,529,620,899 717,695,706 994,266,611 1,324,586,741 710,201,684 998,859,877 a4, 708, 186, 463 a24, ‘287, 845, 010 @2.267,020,813 
bl, 076, 715, 996 b5, 562,200,701 6454, 938,213 
BOE Bly BOTT (BEE COR). 5 560.06 sees © 5,940,622,780 747,193,040 928,840,629 1,240,491,387 590,183,247 845,771,452 a3, "981, "347, 386 a22,020,824,197 a2,252/553,772 
5996,299,084 b5,107,262,488 296,220,588 
ee Ts Ae re §,536,607,483 704,056,881 847,983,760 1,117,860,328 66,386,275 792,399,647 a3,213,091,791 @19,868,270,425 @1,518,985,876 
b998,944,930 64,811,041,900 6376,136,187 
Dec, 31,1916 ASE Cas,)...--. cc cesececes 5,190,836,925 663,789,359 784,330,874  1,042,962,534 544,771,775 767,880,640 a2,643,396,760 @18,351,824,653 @911,764,503 
b980,025,694 64,427,469,245  6259,849,003 
OME Bt; TDIS GOO COE). innceccccweees 4,940,383,344 665,998,682 748,982,363 988,102,214 510,006,015 78,398,578 02,507, 459, '687 a7, 381, 452, 043 2879,041,393 
5878, 789, 009 b4, 168, 848, 171 212,772,947 
a Ordinary business. 6 Industrial business. — Decrease. t Formerly Mutual Life of Illinois, name changed in 1926. ¢ Formerly Columbian Mutual Life Assur. Soc. _ §For 


merly Continental Life of Del. Name changed in 1926. {J Executive office is in Hollywood, Calif, ¢ Began business Sept. 28, 1926 as legal reserve company, reinsuring Anchor Life, a 


Began business April 13, 1926. e¢ Began business July 6, 1926. f Began business Aug. 20, 1926. g Commenced business 


k Excludes $382,016,021 group insurance. A Excludes $817,- 


n Includes dividends for 1927, $19,868,136; suspended mortuary fund, $9,453, 340; ‘div. equalization fund, $ 


0 lacludes $6,828,007 paid on accounts transferred to foreign busiaess. 
disability and double indemnity fluctuation fund, $263,298; investment fluctuation, $1,567,565; general equalization, $1,237,920. s Includes $6,279,700 dividend apportioned; $6, 712, 800 
't Includes deferred dividends for 1926 $566,963 and 1927 $167, 891; dividend award for 1926, $12,- 

7: asset fluctuation $14,474,315. v In addition to amounts set aside to purchase paid-up additions to industrial policies as of 
Dec. 30 for 1926, $29, 546, 649. $1,890,105 par value of the $2,000,000 capital stock of the company has been purcnased pursuant to the provisions of Chapter 99 of the Laws of New 
Jersey for the year 1913 and assigned to Austea Colgate, trustee for the policyholders of tne company. 


u Commenced business in 1926 


70,503; security 


r Divided as ‘follows: ‘mortality fluctu ation, $2, 334,864; 






































EUREKA=MARYLAND IN 1926 





Great Advancement of This Company 
Directly Traceable to John C. 
Maginnis 


BUILT UP COMPANY IN EIGHT YEARS 


Assets of Company Now Nearly Four Mil- 
lions of Dollars, Showing Huge 
Increase—Premium Income 
$1,401,893 
No better example of the influence of one 
man on the destiny of a company is evidenced 
than in the story of John C. Maginnis and the 
Eureka Life, or latterly the Eureka-Maryland 
Assurance Corporation of Baltimore, Md. 
From a company which, after thirty years of 
meagre progress, had barely escaped the death 
by reinsurance that its operations seemed to 
merit, it assumed virile attitude of aggres- 
sive advancement under the practical and mas- 

terful guidance of Mr. Maginnis. 

The Eureka-Maryland is now forty-five years 
of age, and the celebration of the forty-fifth an- 
niversary could not but bring its history to the 
attention of the insurance world. The story of 
the Eureka-Maryland’s rise under the hand of 
Mr. Maginnis is told in eloquent figures. 

Assuming the leadership of a company claim- 
ing assets of only $477,977, Mr. Maginnis, in 
the course of eight years, has built a business 
which points proudly to its $3,853,439 of assets. 
The capital and surplus has risen proportion- 
ately. These combined items have increased, 
over the same period, from a lowly $37,001 to 
the fine figure of $488,381. An indication of 











the strides this company has taken in its under- 
writing policies may be gleaned from a compari- 
son of the premium income figures for 1917 
and 1926. The Eureka-Maryland’s annual state- 
ment, as of December 31, 1926, shows a pre- 
mium income of $1,401,893, an increase of more 
than $1,000,000 over the figure of $362,634 in 
1917, the last year under the old regime. Cor- 








Joun C. Macinnis, President 


Eureka-Maryland Assurance Corporation 


I2 


respondingly, the company’s insurance in force 
has grown from something over $8,000,000 to 
its present imposing figure of $51,861,960. 


A significant feature in this development is 
that at the present moment the company is in 


the full flush of its achievement. 


That it has 


by no means reached the limit of its phenomenal 
growth is indicated by an examination of the 
company’s annual statement for 1926, which 
shows increases over the previous year in al- 


most every item. 


It is not a difficult matter to conceive that 
the stockholders of the Eureka-Maryland hold 
Mr. Maginnis in high esteem when one sees that 
the management has presented them with $420; 
000 in cash dividends, $150,000 in stock divi- 
dends and increased the surplus by $201,000. 
The actual net earnings for the period were 
$770,000. These figures represent a fine returf 


on their original investment. 


The aggressive urge inculcated by 


Mr. Magin- 


nis into the company’s operations is indicated i 
the relentless march the company has made to 
wards volume and strength. In addition to de 


veloping the business on hand and 


building up 


an impressive volume of new business, the com 
pany in its first year under Mr. Maginnis’ d- 
rection took over the Pennsylvania business of 


the Western Life Indemnity and 


three years 


ago purchased control of the Maryland Assut- 
ance Corporation; offspring of the Maryland 


Casualty. In 1925 the company 


further ex 


tended its scope when it reinsured the business 

of the Catholic Assurance of Philadelphia. 
But cold figures, however enlightening, W! 

never tell the true story of the Eureka-Mary 
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THE SPECTATOR 


Life Insurance 








fand’s achievement. For it is essentially the 
story of John C. Maginnis and in the color of his 
personality and strength and genius lies the hint 
of the success of the company to which he has 
dedicated these traits. 

His own career parallels the romance of the 
company which he heads. It is a story that 
rivals those tales of seemingly impossible 
dreams that come true, we all read so fervidly 
in our youth. John C. Maginnis, president of 
the Eureka-Maryland Assurance Corporation, 
started his career as a slate-boy in a Pennsyl- 
yania coal mine. In an exhibition of indomi- 
table courage, mental and physical, he climbed 
that dificult ladder of success and when he left 
his employment there he was a locomotive en- 
gineer. An ordinary man might consider that 
feat an achievement of merit in itself. But 


‘John C. Maginnis is not an ordinary man. He 


turned his hand to other and more lucrative 
fields. He put every cent he had into the busi- 
ness of manufacturing cigars. He was making 
a typical Maginnis success when, by an unfor- 
tunate turn of Fate, his business was cleaned 
out in one blow. 

Then he entered upon a career in life insur- 
ance, beginning as an agent for the Prudential 
in 1902. The year 1917 found him at the head 
of his own company, the Conservation Com- 
pany of Baltimore, which in the following year 
purchased control of the Eureka Life. 

From this period on, the story of John C. 
Maginnis is the story of the Eureka-Maryland 
Assurance Corporation, one of the most brilliant 
and miraculous in the pages of insurance his- 
tory. 

A study of the company’s annual statement 
for the year ending December 31, 1926, shows 
that the company had 151,134 policies outstand- 
ing on insurance amounting to $51,861,963, in- 
cluding ordinary, industrial and group insur- 
ance; this represents a gain of over 10 per cent 
of the corresponding item of last year. The 
assets amounted to $3,853,439, a gain of $556,097 
during the year. Chief among the assets are 
the bondholdings, totaling in the aggregate $1,- 
871,211, of which $165,149 are government 
bonds, $387,617 State, province and municipal 
bonds, $415,005 railroad, $757,734 public util- 
ity, $145,706 miscellaneous bonds. Second in 
importance are the mortgage loans on first class 
teal estate, totaling $1,102,821. $756,271 are 
upon improved real estate in Maryland; $264,- 
150 are on farm property in the same State, 
and $62,000 on Pennsylvania and $20,000 on Vir- 
ginia improved real estate. Other holdings of 
importance amount to $562,608 including loans 
to company policyholders amounting to $222,419. 
These holdings also include the company’s new 
modern six-story home-office building valued at 
$340,189, in which the company occupies five 
entire floors. 

The company’s chief liability is the net re- 
serve, which on the last of December amounted 
to $3,307,636, while the company’s total liabili- 
ties were $3,365,058. The company’s surplus to 
policyholders, including capital, was $488,381, 
which is a satisfactory increase over the cor- 
Tesponding amount at the end of 1925. The 
company had a premium income in 1926 of 
$1,401,893, while the total income was $1,602,- 


729. The company, during the year, paid to 
policyholders a total of $382,550, of which 
$289,262 went to beneficiaries in death claims, 
while the remaining amount was paid to policy- 
holders for maturity endowment, accident and 
sick benefit claims, dividends to policyholders 
and surrender values paid. Other disburse- 
ments including expenses of management and 
taxes brought the total to $1,103,380. Mainly 
through the economical management of the ex- 
ecutive organization the company was enabled 
to set aside almost one-third of its entire in- 
come, or $498,907, which amount was added to 
assets for the future protection of policyholders. 


During 1926 the company wrote four group 
insurance policies covering $560,007. The ordi- 
nary insurance written amounted to 3957 poli- 
cies for $6,393,982. At the same time there 
were 42,168 industrial policies written on $19,- 
948,952 of insurance. The company closed its 
year with $2,659,540 of group insurance out- 
standing, $25,013,338 of ordinary insurance and 
$24,189,082 of industrial insurance on its books. 


The Eureka-Maryland, organized in 1882 in 
Baltimore as the Eureka Life, has transacted 
business continually since that time. A study of 
its statistical history discloses a steady progres- 
sion. Scanning this history one cannot but be 
struck by the remarkable strides achieved by the 
company since 1918. 





Life Insurance in 1926 
(Concluded from page 3) 


one of its companies as the largest financial in- 
stitution in the world, replacing as such the 
Bank of England. Much could be written of 
the significance of this fact, for there is no 
question that in the scheme of life of the aver- 
age man, life insurance has superseded the 
bank as the method for the replacement of his 
earning power. Practical evidence of this fact 
is particularly emphasized by the comforts of 
life enjoyed by the present so-called middle and 
poorer classes. There is no luxury confined 
to the wealthy as in time past. The purchase 
and use of automobiles by all classes of people 
of the United States, where statistics show that 
one in every six persons is the owner of an 
automobile, would be impossible without life in- 
surance. A quarter of a century ago, when 
banks were the repositories of the careful and 
prudent citizen and life insurance was hard to 
sell, the road horse, the automobile of that time, 
was considered a luxury and only the well-to- 
do or spendthrift was an owner. This was due 
to the fact that many years were required at an 
annual saving of, say, $200 a year to accumulate 
an estate of a size satisfactory to care for de- 
pendents. The spread of the life insurance idea 
and the development of its uses have proved to 
the thinking man that it is not necessary to de- 
prive himself of ordinary luxuries to provide 
through the medium of a life insurance policy 
an estate of five times that possible in former 
days. In other words, deprivation and the 
laborious saving of the “Mauve Decade” are re- 
placed in the present era by life insurance and 
the enjoyment of modern science and inven- 
tions. 
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NYLIC INCENTIVES 
and 


AIDS TO SUCCESS 





Successful Permanency 
WITH AN ASSURED FUTURE 


q A very unusual incentive for industry 
and permanency is provided for New 
York Life Agents in the Company’s 
present agency plans which were first 
adopted many years ago. 


q Time has proven the wisdom of these 
plans. Many men and women who 
have stuck to the “‘Nylic’’ program for 
20 years are now assured of a life-in- 
come, though some of them are still in 
the prime of life. 


q It is noticeable that those who have 
paid the price of hard work throughout 
the 20 years now take longer vacations 
and travel more than they formerly did. 
Yet, the great majority, having become 
accustomed to industry and loving the 
work, continue to insure their clients 
even after 20 to 50 years of service. 


G Thus, they add to their certain life- 
incomes substantial commissions from 
new business, secure in the knowledge 
that they are protected for life. 


Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satis- 
fied and happy? 





New Home Office Building now being erected 
on the site of the famous old 
Madison Square Garden 


NEW YORK LIFE INSURANCE CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 
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DISCUSS WIDE RANGE 
OF SUBJECTS 


Agents in Chicago for Mid-Winter 
Conference 








GENERAL MOTORS CRITICIZED 





Bank Agencies, Automobile Cluvs, Inland 
Marine Covers and Public Relations 
Brought Up on Floor 
By Loucuton T. SmitH 
Cuicaco, Itz., April 23.—At the opening ses- 
sion of its mid-year conference on April 20, 
the National Association of Insurance Agents 
was cordially welcomed to Chicago by James 
M. Newburger, president of the Illinois Asso- 
ciation. The audience was given several 
minutes of rare wit and humor during the 
very excellent response to Mr. Newburger made 

by Charles Gaudy of Birmingham, Ala. 
August Torpe, president of the Chicago Board 
of Fire Underwriters, was called upon for a 
few words and urged the agents to make use of 
the Board rooms during their stay in Chicago. 


REPORT OF EXECUTIVE COMMITTEE 

The first item in the order of business was 
the report of the executive committee. 

W. E. Harrington, chairman, submitted a 
most comprehensive and constructive statement 
with regard to the activities of the General 
Motors Corporation in the insurance business 
through the company it controls, known as the 
General Exchange Insurance Corporation. A 
full account of this matter appears elsewhere 
in this issue of THE SPECTATOR. 

Mr. Harrington also discussed the question 
of institutional advertising and recommended 
co-operation between the local boards in vari- 
ous cities and the insurance companies in such 
a way that the insurance companies will use 
the daily papers for general advertising dis- 
play, institutional in character, and the local 
boards will take space for the purpose of pre- 
senting information of local interest and pro- 
ductive of local business. 

The tendencies of certain companies to cre- 
ate branch offices was brought up by Mr. Har- 
rington, two instances being mentioned in New 
Haven, Conn., and in Worcester, Mass., where 
certain companies had used the employees of 
the branch offices of their affiliated life insur- 
ance companies to write fire insurance lines, 
paying the same commissions as would be paid 
to the local agent, thereby depriving the local 
agent of the business. 

He recommended the uniform qualification 
blank with such modifications as necessary to 
conform with State requirements. He also 
urged the organization of local boards and 
campaigns for increased membership. 

After reviewing the entire situation as re- 
gards the controversy between the National As- 





sociation and the Firemens Insurance Company 
and affiliated companies on the subject of bank 
agency appointments Mr. Harrington brought 
the matter up to date by detailing all that had 
taken place since the convention at Atlantic 
City last October. He said that after corre- 
spondence with a certain local agent a meeting 
was arranged between himself and Neal Bas- 
sett, president of the Firemens Insurance Com- 
pany, which, he stated, resulted in Mr. Bassett 
devoting most of the time in justification of his 
own course of action. The appointment by the 
Firemens and the Girard Fire and Marine of a 
bank agency at Frankfort, Ky., and the events 
following were considered by the executive 
committee and in December, 1926, a resolution 
was adopted outlining the facts and declaring 
these companies as being in violation of the 
principles set forth in the Milwaukee resolution. 


Pusiic RELATIONS REPORT 

Earl Fiske, chairman of a committee on pub- 
lic relations, stressed the importance of the 
agent in developing more satisfactory public 
relations. He stated that as insurance was con- 
sidered now as a necessity rather than a lux- 
ury the cost was more carefully considered. 
This makes the insurance business a target for 
newspaper editors, politicians and others whose 
success depends on keeping the public aroused 
over sensational matters. Formerly the atten- 
tion of these people was aimed at the railroads 
—now it is insurance. To offset this situation 
the agents should work with the local and Na- 
tional Chambers of Commerce and also the 
Kiwanis and Rotary clubs. Lists of the key 
men in twenty-nine States had been prepared 
and the agents should properly inform the pub- 
lic as regards insurance through these men and 
through the clubs and business associations. 


Computsory Auto INSURANCE DiscussED 

O. G. Strong of Cleveland opened a discus- 
sion on compulsory automobile insurance. He 
pointed out the tendency of this form of legis- 
lation to develop, stating that 75 bills had been 
introduced during the past year in 23 States. 
Mr. Strong dwelt on the fact that the agents 
and those in a position to fight these bills and 
give proper information to the legislators had 
not given much opposition to the proponents of 
compulsory automobile insurance. He urged 
the agents to do all possible to stem the tide in 
this direction. 

G. W. Stickney of Indiana spoke on The 
Agent’s Opportunity to Forestall Adverse 
Legislation by selling the public. He described 
a campaign to sell automobile insurance now 
going on in Indiana, Illinois and Michigan 
where special advertising was run in the daily 
papers prepared by the advertising conference 
and used in 136 cities in these three States. 
Names of car owners in cities were allotted to 


(Concluded on page 16) 
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NEW ENGLAND FIRE 
REFINANCING 


Company to Be Managed by Spring- 
field Fire and Marine 








WILL HAVE SURPLUS OF $650,000 


Letter of President H. Calvin Ford to 
Stockholders Outlines Proposed Plans 
Boston, Mass., April 25.—The plans of the 

New England Fire Insurance Company, 
whereby: $465,000 will be added to the surplus 
account of the company, are described in the 
following letter of President H. Calvin Ford, 
addressed to the stockholders of the company. 
The letter was accompanied by notice of a spe- 
cial meeting of stockholders called for Mon- 
day, April 25. At this meeting the plans of the 
directors were ratified and George G. Bulkley, 
president of the Springfield Fire and Marine, 
was elected a director. 


As indicated in the annual report at the meet- 
ing of the stockholders, held on March 4, 1927, 
your board of directors has entered into ar- 
rangements which it feels will work out to the 
best interests of the stockholders. 

Contracts with the Springfield Fire and Ma- 
rine Insurance Company of Springfield, Mass., 
were signed on March 4, 1927, placing in the 
hands of the Springfield all responsibility for 
the management of the underwriting of our 
policy contracts and the development of our 
agency plant. The operation of these contracts 
is contingent upon changes in capital and 
surplus. 

The delay in making this announcement has 
been caused by the necessity of securing new 
legislation enabling us to make physical changes 
in our capital structure so as to strengthen the 
surplus account without being obliged to call 
upon the stockholders for a large amount of 
new money. This having been accomplished, a 
special meeting of the stockholders is being 
called. 

It is recommended that the par value of the 
stock, which is now twenty dollars ($20.00) per 
share, be reduced to ten dollars ($10.00) per 
share, and the capital so released ($150,000) be 
added to the surplus account, and at the same 
time that the stockholders vote to issue fifteen 
thousand (15,000) additional shares of stock 
of the par value of ten dollars ($10.00) each, 
which may be subscribed for by the present 
stockholders, share for share, at thirty-one dol- 
lars ($31.00) per share. Thirty-one dollars 
($31.00) will represent the approximate book 
value of each new share. Of the amount raised 
one hundred and fifty thousand dollars ($150,- 
000) will go to the capital account to meet legal 
requirements and the balance to the surplus 
account. 

These changes will give us a capital of three 
hundred thousand dollars ($300,000), as at pres- 
ent, consisting of thirty thousand (30,000) 
shares of the par value of ten dollars ($10.00) 
each, and a surplus account of more than six 
hundred and thirty thousand dollars ($630,000). 

Your directors feel that with the new finan- 
cial structure and in placing our underwriting 
in the hands of the Springfield Fire and Marine 
Insurance Company a valuable and profitable 
agency plant will be developed which should re- 
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sult in placing your company upon a strong in- 
vestment basis. 

As an evidence of good faith the directors 
have agreed to subscribe for one-third of the 
new stock to be issued and the remainder has 
been underwritten at the offering price to the 
stockholders. 


General Motors Criticized 
(Concluded from page 3) 


practices, if not in violation of insurance laws 
of the States. 

We recognize the fact that some satisfactory 
method of protecting the financing corporation 
is necessary. The protection of its equity is all 
that it should reasonably demand. This protec- 
tion can be afforded through the “single inter- 
est policy” leaving to the purchaser the method 
of protecting his interest. 

The present plan of writing finance business 
has produced a most unsatisfactory loss exper- 
ience due to the lack of selection of risks. This 
high loss ratio is naturally passed on to the 
buyers of automobile insurance. The single in- 
terest policy will protect the interests of the 
finance corporation, allow the local agent to 
insure the owners’ interest, and thereby pro- 
vide proper selection of risks with a reduced 
loss ratio which will be to public benefit. 

Your committee, therefore, further recom- 
mend that the executive officers of this associa- 
tion confer with the National Automobile Un- 
derwriters Conference relative to the single in- 
terest plan as a solution of this problem—and 
that the conference give consideration to with- 
holding agency appointments from automobile 
finance companies as well as automobile dealers, 
garages, accessory dealers and their employees, 
as now embraced in the rules of the conferences. 


Discuss Wide Range of Subjects 
(Concluded from page 15) 


agents and result of canvass was reported on 
in each case. Efforts such as this to increase 
the coverage on cars will go a long way to 
eliminate the demand for compulsory coverage. 


SINGLE INTEREST PoLicy 

R. P. Devan of Charleston, W. Va., described 
the single interest policy which is a form of 
coverage designed to provide protection for the 
finance companies financing the purchase of 
automobiles without interfering with the op- 
portunity of the purchaser of the car to ob- 
tain full insurance coverage through his local 
agent. This is a form of excess cover protect- 
ing the finance company against loss from fire 
or theft so far as the interest of the finance 
company is concerned at the time of the loss. 
A small additional charge will be made by the 
finance company to cover this insurance. This 
leaves the risk entirely open for full coverage 
by the local agent, thereby giving the purchaser 
full protection for the entire value of the car. 

The menace of automobile clubs going into 
the insurance business was thoroughly discussed 
by Alfred Dodge of Buffalo, who stated that 
most clubs attempted to go into this business 
as a move to increase membership. He said 
that if every agent made it a point to belong 
to his local automobile club and at least one 
agent was on the board of directors he could 
easily prevent the clubs from taking such a 
step by presenting many reasons why the clubs 
were more apt to lose members than gain mem- 
bers because of the insurance proposition. 


T. E. Branirr A SPEAKER 


Thomas E. Braniff, of Tulsa, Okla., reviewed 
the contlitions in the casualty and surety busi- 
ness during the past several years as regards 
acquisition cost rules and the practices of the 
companies. He stated that the restrictions on 
commissions to general agents limited the 
possibility for expansion of their business. He 
particularly referred to commissions on certain 
forms of bonds, as compared to other forms 
and pointed out that in cases where greater 
sales effort and greater sales cost were required 
that commissions on these bonds should be 
considerably higher than in cases where very 
little sales effort was necessary. 


INLAND MARINE COVERAGE 


Albert Menard of Macon, Ga., brought up 
the matter of inland marine coverage. He 
showed that although in its true sense this form 
of cover was only supposed to be in force only 
while goods were in transit that it is now be- 
ing used to issue coverage which should be is- 
sued under the standard fire policy forms carry- 
ing much higher rates.* This eliminates possible 
business for the local agent and in effect is rate 
cutting. 

Charles Gandy of the Alabama stressed the 
importance of local boards in straightening out 
local problems giving instances in his commun- 
ity where his local board was of great value 
in weeding out undesirable agents. 

G. T. Amsden, of Rochester, reported on 
progress of the system of agency records to be 
approved by the association. Questionnaires 
have been sent to various agencies and after 
these returns have been examined the commit- 
tee will be in a position to recommend (1) a 
billing system, (2) cash book and journal, (3) 
cost sheet, (4) account current, (5) filing, (6) 
collection methods. Approved forms will be 
copyrighted and any company selling book- 
keeping systems will be allowed to sell them. 


A resolution referring to the death of C, | 
Hitchcock of the Insurance Field was offered 
by E. M. Allen and adopted. This is printed 
in full elsewhere in this issue. 


STATE ASSOCIATION MEETINGS 
Members of National Association Assigned 
' to Each 

The following members of the National As- 
sociation have been assigned to attend the State 
Association meetings representing the national 
association: Nebraska Association, at Colum. 
bus, May 4-5, Clyde B. Smith of Lansing; Ala- 
bama Association, at Montgomery, May 5-6, 
W. E. Harrington of Atlanta; Louisiana Asso- 
ciation, at Shreveport, May 12-13, Allan Ken- 
nedy of Fort Smith; Arkansas Association, at 
Hot Springs, May 20, J. A. Giberson of Alton; 
New York Association, at Syracuse, May 23, 
24, 25, W. E. Harrington of Atlanta; South 
Carolina Association, at Charleston, June 8-9, 
C. A. Payne of Jacksonville; Texas Associa- 
tion, at Dallas, June 9-10, D. J. O’Keefe of 
Fort Wayne; Georgia Association, at Savannah, 
May 17, Walter H. Bennett, secretary of na- 
tional association. 


Death of Rene Abbou 

Rene Abbou, reinsurance specialist and head 
of R. Abbou & Co., 101 Boulevard Haussmann, 
Paris, France, died recently in that city. The 
firm will continue business under its present 
name, and the duties formerly carried out by 
Mr. Abbou will be taken over by the present 
assistant director. 


Kyodo Fire’s Surplus Is $553,476 
The surplus as to policyholders of the Kyodo 
Fire of Osaka, Japan, on December 31, 1926, 
should have been stated as $553,476, instead of 
$353,476, in the 1927 edition of the Fire Insur- 
ance Policyholders Pocket Index, the deposit 
capital of $200,000 having been omitted. 
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CHAPTERS OF INSURANCE HISTORY 

The Origin and Development of Insurance 
in England 

An interesting book written by Frederick H. 
Haines, F. C. I. B., has been published by the 
Post Magazine. It covers the history of insur- 
ance in England from its inception to the pres- 
ent, and contains numerous photographic repro- 
ductions of ancient documents and fire plates, 
such plates having formerly been used to mark 
the houses of those carrying insurance. The 
scope of this book is indicated by the follow- 
ing chapter titles: Early Origins; Period of 
Transition; Marine Antiquities; The Evolution 
of the Tontine ; The Genesis of Fire Insurance ; 
The Fire Office; Competitors of The Fire Of- 
fice; Early Mutual Fire Insurance; Further 
Fire Insurance Developments; The Sun Fire 
Office; The Development of Fire Insurance 
Practices; Fighting the Flames; The Science 
of Fire Business; The Duty on Fire Insurance 
Policies; The Bubble Mania; The Chartered 
Companies; The History of Fire Marks; The 
Genesis of Life Assurance; Early Experiments 
in Life Assurance; The Story of the Amicable 
Society; The Romance of Mortality Tables; 
The Old Equitable; Last Words. 

Chapters of Insurance History may be or- 
dered through The Spectator Company at $5.25 
per copy. 


Travelers Fire Appoints Frank H. Gibson 

Hartrorp, Conn., April 23—The Travelers 
Fire Insurance Company announces the promo- 
tion of Frank H. Gibson to the position of an 
assistant manager of the metropolitan depart- 
ment at 55 John street. Mr. Gibson will be 
associated with Manager T. W. Kentner and 
Assistant Manager R. S. Kissam in the develop- 
ment and supervision of the increasing business 
of the Travelers Fire. His experience of over 
twenty-two years in various phases of insurance 
activities in Greater New York fit him ad- 
mirably for his new duties. 

After serving in various positions in the home 
office of the Norwich Union Fire Insurance 
Society of England, Fred S. James & Co., and 
the Knickerbocker Insurance Company, Mr. 
Gibson was later vice-president of the T. A. 
Duffey Company Agency, which connection he 
resigned about two years ago to become asso- 
ciated with the Travelers. 

Mr. Gibson has many friends among the in- 
surance fraternity in Greater New York who 
will share with him the pleasure of his pro- 
motion. 


America Fore Companies Contribute to 
Relief 

Ernest Sturm, chairman of the board of the 
America Fore group of fire insurance compa- 
ies, sent the following letter to the American 
Red Cross, as of April 26: 

Enclosed herewith please find check for $2000 
: our contribution to the Mississippi flood suf- 
erers, : 

We feel particularly interested in making this 
contribution in that a large number of our fire 
Insurance policyholders are undoubtedly suffer- 
ing through this great catastrophe. 

Acknowledgment will be greatly appreciated. 


CHAMBER OF COMMERCE 
MEETING 


Insurance Section to Meet in Wash- 
ington, Tuesday, May 3 








SEVERAL PROMINENT SPEAKERS 





Haley Fiske, F. Highlands Burns, Clarence 
A. Ludlum, H. A. Smith, S. S. Hueb= 
ner and Others on Program 

The fifteenth annual meeting of the Chamber 
of Commerce of the United States will be held 
in Washington, D. C., Tuesday, Wednesday, 
and Thursday, May 3, 4, and 5. The annual 
meeting of the councillors will be held Monday, 
May 2. A number of prominent insurance men 
are among the speakers. Haley Fiske, president 
of the Metropolitan Life Insurance Company, 
will be a speaker at one of the sessions, and 
Harry A. Smith, president of the National Fire 
Insurance Company of Hartford, is listed as 
one of the speakers at the general sessions on 
Thursday. 

A well developed program is laid out for the 
insurance session, which will be held in the 
small ball room of New Willard hotel, Tues- 
day afternoon. This meeting will be preceded 
by a luncheon. The program for the session, as 
announced, follows: 

Chairman, H. A. Smith, president, National 
Fire Insurance Company, Hartford, Conn. Sec- 
retary, James L. Madden, manager, insurance 
department, Chamber of Commerce of the 
United States. 

General Topic—Service. 

Service Activities, 1926-1927——H. A. Smith, 
president, National Fire Insurance Company, 
Hartford, Conn. 

Service and the Institution of Insurance.— 
Dr. S. S. Huebner, professor of insurance, Uni- 
versity of Pennsylvania, Philadelphia, Penna. 

Service of Fire Insurance—C. A. Ludlum, 
vice-president, Home Insurance Company, New 
York, N. Y.; James S. Kemper, president, Na- 
tional Retailers Mutual Insurance Company, 
Chicago, III. 

Service of Casualty Insurance —F. Highlands 
Burns, president, Maryland Casualty Company, 
Baltimore, Md. 

Service of Life Insurance—Leroy A. Lincoln, 
general counsel, Metropolitan Life Insurance 
Company, New York, N. Y. 

Discussion. 

Presentation of awards to winners of the In- 
ternational Fire Waste Contest for 1926 will 
be made by the National Fire Waste Conference 
Monday afternoon. 


New Jersey Examiners 

Commissioner Edward Maxson of the New 
Jersey Department of Banking and Insurance 
has announced the appointment of the following 
junior insurance examiners working from the 
Newark office: Wilbur A. Brady, Mortimer 
Schrot, William E. McDermott and Harry 
Hodge. 


The Insurance Commentator Appears 

The first issue of The Insurance Commenta- 
tor, a new alleged legal insurance paper, has ap- 
peared, published by A. L. Cameron, manager, 
formerly with the Weekly Underwriter. It is a 
four-page blanket sheet and is published 
monthly. 
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C. I. Hitchcock Dead 


(Concluded from page 7) 
survived by his wife, Mrs. Maybelle Sheldon 
Hitchcock. There were no children. 

At a meeting of insurance journalists held at 
the office of THe Spectator, New York, at 
noon, April 22, 1927, the following minute was 
adopted : 

“In the death of Champion Ingraham Hitch- 
cock, president and general director of The In- 
surance Field, insurance journalism in the 
United States lost an outstanding man of whom 
the craft is justly proud. As a pioneer daily 
newspaper insurance editor in the West, Mr. 
Hitchcock acquired prominence, influence and 
responsibility. When he turned to weekly jour- 
nalism he continued to be a great reporter, but 
added the qualifications of a great editor and 
publisher. Insurance journalism will ever be 
indebted to him for his splendid work in help- 
ing it to attain the high position it holds today. 

Endowed with wonderful energy, a fine mind 
and all those human qualities which command 
respect, trust and affection, he held a peculiarly 
intimate relationship to the leaders of the in- 
surance world. His friends were legion. Those 
whom he helped by friendliness, sympathy, di- 
rection, example and inspiration are without 
number. In nearly forty years of active con- 
nection with insurance journalism, his construc- 
tive work promoted the interests of individuals, 
companies and the great institution of insurance. 

“In this hour of grief we extend our sincere 
sympathy to those upon whom this blow falls 
most heavily—Mrs. Hitchcock, Mr. Allison, 
the veteran editor-in-chief, and the members of 
the staff of The Insurance Field.” 

News of Mr. Hitchcock’s death reached the 
National Association of Insurance Agents, 
which organization was in session for its mid- 
year conference meeting in Chicago last week. 
In view of the strong report which Mr. Hitch- 
cock had always given the National Association, 
the following resolution was adopted by the 
members : 

The National Association of Insurance 
Agents assembled in mid-year convention has 
just received the sorrowful news announcing 
the death of Champion I. Hitchcock, president 
of The Insurance Field of Louisville. 

Always a distinguished and staunch “friend 
of the friends of insurance” his unswerving 
loyalty to this organization since its very in- 
ception has been invaluable. It is easy for those 
who were privileged to know him to recall the 
many things that Mr. Hitchcock has done for 
the good of the business and the advancement 
of this organization always without regard to 
self interest. Now, therefore, the National As- 
sociation wishes to give expression to its feel- 
ings of sadness and regret at the passing of 
one who has done so much to support right 
principles and oppose bad practices in insurance 
underwriting. 


New Virginia Fire Company 

Ricumonp, Va., April 23—The Del-Mar-Va 
Fire Insurance Company has been incorporated, 
with a capital of $100,000. The company will 
be domiciled at Keller, Va. Algernon T. Hick- 
man of Painter, Va., has been named president, 
and Edwin F. Adams of Harborton, Va., sec- 
retary. Twenty-eight persons were named as 
stockholders in the application for charter. 
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7,691 Branches and Agencies 


In United States and Canada 





A COUNTRY-WIDE organiza- 
tion of such proportions is of ines- 
timable value to the insured. And 
this very fact gives our agents a 
distinct advantage in selling new 
business. It is one of the reasons 
for a steady increase in the num- 
ber of United States Fidelity and 
Guaranty agencies throughout 
the country. 





UNITED STATES FIDELITY 
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$155,000,000 Paid in Claims in 30 Years 


THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 
Formerly U. S. Manager, North British & Mercantile Insurance Company, 
and a former President of the National Board of Fire Underwriters. 


A practical treatise on the computing of 


FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 
Cloth Binding, 220 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richa rd® 
pamphlet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument f o 
a change in the manner of computing underwriting profits. 
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OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna. 














HOW WILL YOU STAND 
A STIFF BLOW? 


Are your sales arguments like a mushroom 
city, ready to tumble with the first hard blow ? 
When you come across a highly competitive 
case are you confident that your policies and 
service will stand the test? There is one way 
to be sure. Represent the International Life 
—its policies are of the best and its service 
second to none. 


“A Company Willing to Pay the Price 
Required to Give Service” 


INTERNATIONAL LIFE INSURANCE COMPANY 


St. Louis, Missouri 


W. K. Whitfield, Pres. David W. Hill, Vice-Pres. 
W. F. Grantges, Vice-Pres., and Gen’l. Mgr. of Agents 
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FLOOD COVERAGE NEEDED 


Disaster in the Mississippi Valley Draws Attention to 
Failure of Present Underwriting Facilities 


Just as the last, retreating hoofbeats of the 
Four Horsemen of the Apocalypse echo faintly 
from beyond the rim o’ the world, a fifth grim 
rider swings into the saddle and charges his 
rulthless mount straight down the heart of this 
broad land of peace and plenty. His name is 
Flood, and in his wild ride down the banks of 
the Mississippi, he serves well his captain— 
Death. Hundreds of lives snuffed out, thou- 
sands of homes demolished, property losses run- 
ning into many millions of dollars—these com- 
prise the toll this monster has exacted. It is 
one of the most disastrous floods this country 
has ever experienced. 

It is pertinent to ask what part insurance will 
play in the alleviation of this terrible catas- 
trophe. In times of dire stress the public turns 
expectantly towards this great institution in 
which, to paraphrase a famous critical dictum, 
“the race has come to find an ever and surer 
stay.” We trust the burden is lightened, in a 
great many instances, by life insurance; but the 
indemnity afforded for loss of property is not, 
we fear, so happily provided. 

Flood insurance, the type of coverage which 
underwriters have designed to meet such emer- 
gencies, stands out as a peculiar problem of the 
insurance business. (It may be well to note 
here the differentiation between flood insurance 
and water damage. Flood insurance is insur- 
ance against the rising of water. There is no 
allowance, within the limits of a flood insur- 
ance policy, for any claim except for damage 
resulting from the influx of water.) The de- 
mand for flood insurance on the part of prop- 
erty holders is widespread, yet a handful only 
of companies write this class of business and 
they have experienced difficulty in placing it 
on a sound and profitable basis. The law of 
supply and demand is, in this case, modified by 
the all too human failing of locking the barn 
door after the horse has been stolen. 

Underwriters whose experience dates back to 
catastrophes of similar nature to the preseut 
one are prepared for the inevitable demand for 
coverage which follows in the wake of dis- 
aster. But it is the claim of these same under- 
writers that with fair weather, the frightened 


property holder returns to optimism—a sort of 
smug optimism—and the wary watch-dog of the 
terrible night slumbers in the warm rays of the 
sun. As the spectacle of the tragedy gradually 
recedes in the consciousness of the victims, or 
near victims, their enthusiasm for flood insur- 
ance wanes and they look upon its maintenance 
as a costly burden all out of proportion to the 
danger involved. At length, another flood oc- 
curs, the property holder is without protection 
and the situation resolves upon itself, like An- 
tonio’s story as they were seated around the 
campfire. The insurance companies, meantime, 
have held to a few risks at inadequate rates and 
are consequently subjected to losses. 
That, runs the argument, is insurance history 
over a stretch of years during which have oc- 
curred the Johnstown, San Antonio and Lud- 
low, Colo., floods. 

A problem which frequently comes to the at- 


heavy 


tention of underwriters is occasioned by the re- 
quest, from time to time, for flood insurance on 
bridges and dams in the course of construction. 
Those financially interested in such propositions 
naturally look for protection but the lines are 
reported difficult to place for the reason that 
underwriters believe that there is small dis- 
position on the part of these men to sustain 
their interest in the coverage. 

Another unfavorable angle, from the insur- 
ance company’s point of view, is that the cov- 
erage demanded is insurance on movable prop- 
erty. The companies are called upon to insure 
stock and contents, not buildings, with the re- 
sult that claims, in the event of damage, are 
for total loss. Insurance companies have no 
hesitancy in deciding against a risk which car- 
ries with it the assurance of total loss. 

Lastly is the question of the rate. The flood 
insurance rate, like the rates for all other types 
of insurance, is based on an average. Because 
of short lived policies and the catastrophic na- 
ture of the losses, flood insurance is without 
that continuity of experience which aids, for 
example, in calculating the fire insurance rate, 
and it is almost ipossible to base a fair and 
scientific rate on data gathered over a period 
of years. If the companies can ever determine 
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this average, the insurance could be written at 
a figure that would permit the general use of 
such a policy. In event of the business arriv- 
ing at this millennium, there is no question but 
it could be developed into an important line. 

It is incumbent upon the fire insurance com- 
panies, in our opinion, to tackle the problem and 
bring forth a workable plan by which flood 
insurance can be written with satisfaction to 
both insurer and insured. For farmers, mer- 
chants and home dwellers in the flood areas, 
other insurance protection is as nothing when a 
disaster like the present one occurs. The prin- 
ciple of indemnity calls for the accumulation of 
funds from the many in order to meet the losses 
of the few. Those who carry fire insurance in 
the flood areas are contributing to the total in- 
demnity for policyholders located in areas 
where the possibility of flood is remote. For 
the consideration of an additional, equitable rate, 
they too should be afforded complete protection 
even if it is necessary to make the flood policy 
a rider to the fire insurance contract. 


FOREST FIRE ANNUAL MENACE 
Evil, Causing Loss of Property and Money, 
Demands Solution 

The advent of spring has brought with it the 
usual superabundance of ravishing forest fires. 
Every year the story is the same—thousands of 
acres of woodland destroyed and millions of 
dollars lost—history repeats itself. 

Fires do not start of themselves—they must 
have an origin or primary cause just like any 
other resulting effect. Prevention is the watch- 
word of the situation and prevention can only 
be attained through education. Most people, 
however, cannot be thoroughly educated in the 
prevention of forest fires until daily newspapers 
inculcate in themselves a more patriotic policy. 
Papers are much more prone to give space to 
murders and divorces than they are to matters 
touching on the national welfare of the country 
and beneficial to American citizens. Insurance 
companies could do much to counteract this 
modern tendency by bringing the situation home 
to their policyholders in a manner which would 
arouse public opinion. 
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AJAX FIRE INSURANCE COMPANY 
Newark, N. J. 
New Company Increases Capital 

The board of directors of the recently or- 
ganized Ajax Fire Insurance Company of New- 
ark, N. J., have voted to increase the capital 
and surplus of the company by the issuance of 
20,000 new shares of stock at $10 per share. 
When the new stock has all been paid for, the 
Ajax Fire will have a capital of $200,000 and 
a $300,000 surplus. The new issue will be 
offered to stockholders on the basis of one 
share of new stock for each share of old stock 
now held. This move on the part of the directo- 
rate was caused by the desire of company of- 
ficials to prepare the concern for the exceptance 
of larger lines in proportion to the increase in 
volume of business. 

The Ajax Fire was formed in December of 
last year under the title of Atlas Fire Insurance 
Company. To avoid confusion in title with the 
Atlas of London, the name of the company 
was subsequently changed to the Ajax Fire. 
The company began business with a $100,000 
capital and a surplus of $200,000 under the gen- 
eral. agency of Lippman & Lowy of Newark, 
confining itself for the time being to New Jer- 
sey only. 

The executive roster of the new organization 
is composed of the following: Frank J. Bock, 
president; Harry T. Lowy, vice-president; 
James Rattray, second vice-president ; Herman 
A. Fenning, treasurer; George H. Weademan, 
assistant secretary, and Richard E. Kohn, coun- 
sel. 

The board of directors includes Charles W. 
Beardsley, Charles I. Beck, Nathan Benisch, 
Samuel S. Dillenberg, Leonard Dreyfuss, 
Camiele Gairoard, J. William Huegel, Ben- 
jamin F. Hurg, Michael A. Jackson, Walter C. 
Jacobs, Charles Sengler, Edward Kohn, Meyer 
Krasner, Robert Lindeman, John Linnitt, Louis 
Lippman, Arthur Muehlfelder, Robert T. Muir, 
Pellegrino Pellecchilio, Henry S. Puder, Sam- 
uel Schechmer, E. Allen Smith and Harry J. 
Stevens. 


COLONIAL INSURANCE COMPANY 
New York N. Y. 
New Concern Forming 

The Colonial Insurance "Company of New 
York, N. Y., has been recently chartered by in- 
terests affiliated with Harrison Moore & Co., 
Inc., and Barber & Baldwin, Inc. The com- 
pany proposes to have a capital of $200,000 and 
a surplus of $300,000 derived from the sale of 
20,000 shares of stock at $25 per share (par 
value $10). 

According to reports, Harrison B. Moore, 
president of Harrison Moore & Co., Inc., in- 
surance underwriters, will be chosen president 
of the new Colonial Insurance Company, while 
Walter D. MacBain,-a member of Harrison 
Moore & Co., will serve in the capacity of vice- 


president, and Robert H. Baldwin, vice-presi- 
dent of Barber & Baldwin, will act as the new 
company’s secretary and treasurer. 

In addition to the above mentioned officers, 
the board of directors will be composed of the 
following members: Chairman, Walter Mac- 
Bain, president of MacBain & Sparks, Inc., 
New York metropolitan agents for the Fidelity 
Phenix, Merchants Fire Independence Fire and 
Fidelity and Casualty; Edwin S. Brickner, 
president of the Brixton Construction Company ; 
Cyril DeCordova, member of the New York 
Stock Exchange; A. Lyle Leverich, president 
of the Leverich Realty Company; Brison 
Howie, member of the New York law firm of 
Cardozo & Nathan; Sidney Cardozo, attorney- 
at-law; Arthur De Cordova, member of the 
New York Exchange; John Slade, Jr., of Sim- 
mons & Slade, members of the New York 
Stock Exchange; Henry Brady, New York 
realtor, and Marcus Kahn of the Leverich Bond 
& Mortgage Company of Brooklyn. 


FIDELITY AMERICAN INSURANCE COM- 
PANY 
Houston, Tex. 
Launch New Concern 

The Fidelity American Insurance Company 
of Houston, Tex., has been organized with a 
capital and surplus of $300,000 to write all kinds 
of insurance, except life. 

The executive roster of the new concern in- 
cludes the following: 

President, W. L. Dennis; vice-president, A. 
M. Tomforde; vice-president, E. L. Crain; 
vice-president, W. E. Womack; secretary and 
treasurer, M. E. Mansell; treasurer, E. Tom- 
forde. 


HANOVER FIRE INSURANCE COMPANY 

. New York, N. Y. 

Stockholders Vote Capital Increase 

On April 5, the stockholders of the Hanover 
Fire Insurance Company of New York city ap- 
proved the recommendation submitted by the 
board of directors that the company increase 
its capital stock from $1,500,000 to $2,000,000. 
When the new stock has been issued the Han- 
over will have assets of approximately $11,700,- 
000, $5,800,000 of which will be surplus. The 
concern, which is now celebrating its seventy- 
fifth birthday, pays 10 per cent dividend on its 
stock, 

The plan under which the company will in- 
crease its capital is explained in the following 
letter to the stockholders signed by Charles W. 
Higly, president, under date of April 9: 

“By action of the stockholders the capital 
stock of the Hanover Fire Insurance Company 
has been duly increased from $1.500,000, con- 
sisting of 30,000 shares of the par value of $50 
each, to $2,000,000, consisting of 40,000 shares 
of the par value of $50 each. 


20 


“All stockholders of record at the close of 
business April 5, 1927, are given the privilege 
of subscribing for the new stock at par of $50 
per share, in the ratio of one share of new stock 
for every three shares of the old stock held by 
them, such privilege, however, to terminate at 
the close of business on May 31, 1927. 

“The privilege to subscribe to one-third share 
constitutes one ‘right,’ that term being com- 
monly used as the unit upon which prices are 
fixed. 

“Warrants are enclosed herewith represent- 
ing your right of subscription in accordance 
with the company’s record of your holdings. 

“Warrants are of two classes: 

“(1) Full share warrant representing ‘rights’ 
sufficient in number to entitle the holder to sub- 
scribe for one or more full shares. 

“(2) Fractional share warrant entitling the 
holder to subscribe for one-third share. 

“Subscriptions may be made for full shares 
only. No fractional shares of the new stock 
will be issued. Each subscriber for the new 
stock must deliver warrants representing three 
rights for each share he desires to purchase. 
Full share warrants may be transferred cr 
divided by assignment executed in the form 
endorsed thereon and delivery of the warrant. 

“Stockholders receiving fractional warrants 
may purchase additional ‘rights’ to enable them 
to subscribe for whole shares, or they may sell 
‘rights’ represented by fractional shares which 
they do not desire to utilize. 

“The company on request of stockholders will 
be glad to assist in the purchase and sale of 
‘rights’ (whether represented by full share war- 
rants or fractional warrants), or such purchase 
and sale may be arranged through a bank or 
stock broker. 

“A stockholder not desiring to purchase his 
allotment of additional stock should not destroy 
his warrant or allow ‘rights’ to lapse, as these 
‘rights’ are valuable. 

“All ‘rights,’ whether represented by full 
share warrants or fractional share warrants, 
must be exercised on or before the close of 
business May 31, 1927, or the subscription priv- 
ilege will be wholly lost.” 


HERCULEAN FIRE INSURANCE COM- 
PANY 
Newark, New Jersey 
New Company Forming 

The Herculean Fire Insurance Company of 
Newark, N. J., has recently filed papers of in- 
corporation with the New Jersey Secretary of 
State. The new concern will have a capital of 
$500,000, consisting of 50,000 shares, with a par 
value of $10. The stock will be sold at $25 per 
share, thus creating a surplus of $750,000. 
James A. Mets, Jr., affiliated with the J. S. 
Frelinghuysen companies for the past twenty- 
three years, has been elected vice-president and 
general manager of the new company in charge 
of underwriting. 
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The Herculean Fire, which expects to begin 
business in the near future, has the following 
directorate: Arthur W. Greason, vice-president 
of the National State Bank, Newark; Irving 
Riker, attorney and bank director; Newton A. 
K. Bugbee, State Comptroller of New Jersey; 
John J. Baader, director of the American Na- 
tional Bank, Newark; Watson Current, vice- 
president of the First National Bank, Belles- 
ville; Andrew G. Osborne, formérly of Osborne 
Art Calendar Company, Newark; Thomas Gold- 
ingay, president of the Essex County Tax 
Board; Clifford H. Owen, New York attorney- 
at-law; Eno Campbell, vice-president of the 
Campbell Stores, Inc., Hoboken; Frank J. Fee, 
New York Contractor and Engineer; L. T. 
Kristeller, attorney-at-law; William C. Traut- 
wein, treasurer of the United States Savings 
Bank, Newark; Irving P. MacPherson, of Mac- 
Pherson, Mickel &-Co., New York Investment 
Dealers; Philip A.-Sobel, treasurer of Sobel 
& Gray, insurance firm, and Jacob L. Newman, 
attorney-at-law. 


HOMELAND INSURANCE COMPANY 
New York, N. Y. 

New Company in Process of Organization 

A new fire insurance company is being organ- 
ized in New York under the title of the Home- 
land Insurance. Company. The name of the 
company has been approved by James A. Beha, 
New York Superintendent of Insurance, fol- 
lowing a hearing called subsequent to a protest 
filed by the Home Insurance Company. 


INDEPENDENCE FIRE INSURANCE 
COMPANY 
Philadelphia, Penna. 
Capital Increased to Half Million 

The Independence Fire Insurance Company 
of Philadelphia, Penna., is increasing its paid- 
up capital from $310,000 to $500,000 by the is- 
suance of 19,000 shares of new stock (par 
value $10) at $20 per share thus adding an 
additional $190,000 to surplus account. The 
new issue will be offered to stockholders on 
the basis of one share for each share now held 
unless the issue is oversubscribed, in which 
case it will be prorated. When the stock has 
been sold, the company will have a net surplus 
of $366,732. 

As of December 31, 1926, the Independence 
Fire had total admitted assets of $871,215, net 
premiums written of $443,045 and total income 
of $477,657. Cash dividends paid amounted to 
$18,600, an increase of 64.5 per cent over the 
previous year. 


LONG ISLAND FIRE INSURANCE COM- 
PANY 
New York, N. Y. 
New Concern Projected 
A new fire insurance company under the 
name of the Long Island Fire Insurance Com- 
pany of New York, N. Y., is being formed 
under the laws of New York State, with a $200,- 
000 capital and an initial surplus of like amount. 
The capital stock of the new company is divided 


into 4000 shares at a par value of $50 each. 
Mr. George Leiste, who has been prominent in 
New York insurance circles for many years, 
will be in charge of underwriting. 

The Long Island Fire will have for its pres- 
ident C. E. Greenamyer, and Allen B. Hudson 
will serve in the capacity of secretary. 


NATIONAL GUARANTY FIRE 
ANCE COMPANY 
Newark, N. J. 
Cut Rate Plan Abolished 

The advertised cut rate plan of the Na- 
tional Guaranty Fire Insurance Company of 
Newark, N. J., which caused quite a sensation 
in insurance circles at the time the company 
was organized, has been recently thrown into 
the discard. The company has applied to the 
New Jersey department for permission to with- 
draw its filing of fire rates, which were 25 
per cent lower than those promulgated by the 
Schedule Rating Bureau. 

It will be remembered that at the time the 
company was formed, the policyholders, which 
were required to be stockholders, were saving 
25 per cent on their fire insurance, because of 
the reduction in rates. The company employed 
no agents at that time and did a strictly over- 
the-counter business. 

Recently, however, the company has been 
operating through agents in many States, and 
it is understood, has also been licensed in Cali- 
fornia. 


INSUR- 


NEW BRUNSWICK FIRE INSURANCE 
COMPANY 
New Brunswick, N. J. 
Stock Deal Proposed 

The board of directors of the New Brunswick 
Fire Insurance Company of New Brunswick, 
N. J., through President Charles D. Ross, has 
notified stockholders that large interests have 
offered to purchase the stock of the company 
at $25 per share. The directors have signified 
their intention of accepting the offer, as far as 
their own holdings are concerned, and are giv- 
ing the stockholders the privilege of disposing 
of their shares at the same price. Stockholders 
desiring to avail themselves of this opportunity 
are requested to deposit their stock or voting 
trust certificates with the National Bank of 
New Jersey, situated in New Brunswick, on 
or before April 28. 

According to reports, the prospective buyer 
is extending the offer contingent upon obtaining 
75 per cent of the total outstanding stock. In 
view of the favorable action of the board of 
directors and in view of the fact that the stock, 
which has a par value of $10 per share, has 
been selling at a price between $18 and $20 a 
share, there seems to be but little doubt that 
this 75 per cent of the total outstanding stock 
will be available to the purchaser. 

The New Brunswick Fire, which was formed 
in 1826, increased its authorized capital from 
$400,000 to $1,000,000 in January of the cur- 
rent year. Its December 31, 1926, financial 
statement portrays a $300,000 cash capital, a 
total income of $981,929 and net premiums writ- 


_ten of $923,379. 
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NEW ENGLAND FIRE INSURANCE 
COMPANY 
Pittsfield, Mass. 
Directors Recommend Issuance of New 
Stock and Cut in Par Value 

The board of directors of the New England 
Fire Insurance’ Company of Pittsfield, Mass., 
are planning to reduce the company’s capital 
stock from $300,000 to $150,000 by cutting the 
par value fron:°$20 to $10 per share. At the 
same time, the company: intends to increase the 
capital back again to $300,000 by the issuance 
of 15,000 shares at $31 per share (par value 
$10). When consummated, this move would add 
an additional $315,000 to surplus account. It 
is understood that the directors have agreed to 
subscribe for one-third of the new proposed 
issue. 


PATRONS MUTUAL CYCLONE INSUR- 
ANCE COMPANY 
Lansing, Mich. 
Reincorporates as Harvester Mutual 
Cyclone 

The Patrons Mutual Cyclone Insurance 
Company of Lansing, Mich, has amended its 
articles of incorporation and will reincorporate 
under the general mutual law as the Harvester 
Mutual Cyclone. The company was organized, 
and has been doing a State-wide business under 
the farmer’s mutual law. 


PEARL ASSURANCE C0O., LTD. 
London, England ~ 
British Concern to Do Fire Reassurance 
Business in United States 

Great interest is being centered around the 
recent announcement that the Pearl Assurance 
Company, Ltd., of London, -has been licensed 
by the New York Insurance Department and 
will do a fire reassurance business only in the 
United States. The company has already de- 
posited the customary $200,000 at Albany, and 
placed with its United States trustees $500,000. 

Henry W. Gray, United States manager of 
the London and Lancashire Assurance Com- 
pany, Ltd., will direct the management of the 
Pearl Assurance Company from offices in Hart- 
ford. 


SPRINGFIELD FIRE AND MARINE IN- 
SURANCE COMPANY 
Springfield, Mass. 

To Take Over Underwriting Management 
of New England Fire 

Rumors concerning an underwriting alliance 
between the Springfield Fire and Marine In- 
surance Company of Springfield, Mass., and the 
New England Fire Insurance Company of Pitts- 
field; Mass., as chronicled in last month’s issue 
of the Fire Insurance Monthly Bulletin have 
been confirmed. The latter concern has re- 
cently announced that a contract has been 
entered into with the Springfield Fire whereby 
the management of the underwriting of the 
New England Fire and the development of the 
agency plant will be assumed by the Springfield 
Fire. 
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SUBSTANTIAL COMPLIANCE 
Liverpool & London & Globe Ins. Co., Ltd., 
vs. Dillon 
Circuit Court of Appeals, Fourth District 
January 11, 1927 
16 Federal Reporter (2nd) 774 

Substantial compliance with those clauses 
of a fire policy relating to books and records 
kept by insured in iron safe and proofs of 
loss is all that is necessary. 

The plantiff was the owner of a country 
store which was covered by a policy of fire in- 
surance, issued by the defendant, in the sum 
of $5000, said policy being in standard form 
and containing the usual iron safe clause pro- 
viding for the taking of inventories and the 
keeping of books, such books and inventories 
to be kept within the terms of the policy “se- 
curely locked in a fire-proof safe at night.” 
The entire stock of goods was destroyed on 
May 7, 1925, and an inventory was taken by 
the plaintiff on January 1, 1925. This inven- 
tory was kept in an iron safe. The credit ac- 
counts of the plaintiff, however, were kept in 
a register which was a metal cabinet sold to the 
plaintiff as fireproof. The fire, however, which 
destroyed the stock of goods also destroyed 
the register. 

At the trial the defendant insurance company 
moved for a directed verdict, which was denied, 
and the company contends that that motion 
should have been granted because the insured 
had not kept the proper set of books, in that 
collection from accounts were not kept separate 
from receipts on cash sales; that the register 
in which the credit accounts were kept was not 
a fire-proof safe; that the proofs of loss did 
not give the cash value of each item of the loss; 
and that the proofs of loss, instead of being 
sent to the company were sent to the local 
gent. 

In sustaining the verdict in favor of the in- 
sured, the court of review stated: 

“We think that the motion was properly over- 
ruled and the case submitted to the jury. The 
books and records kept by plaintiff, while not 
as complete as those which would have been 
kept by an expert bookkeeper, contained a rea- 
sonably complete record of his business transac- 
tions, so that it was possible to ascertain there- 
from the value of the stock of goods at any 
given time; and this is all that the policy re- 
quired. The failure to keep collection items 
separate from receipts of cash sales was not a 
matter of any consequence to defendant; for, 
as to collections upon credit sales made after 
the taking of the inventory, these were in no 
respect different from receipts from cash sales, 
so far as they affected the showing as to the 
value of merchandise remaining, and, as to col- 
lections upon credit sales made prior to the in- 
ventory, the only effect of entering these as re- 
ceipts from cash sales was to show the value 
of the stock as less than it actually was, a mat- 
ter of which the defendant certainly could not 








complain. In construing a similar warranty 
in Liverpool, ete., Ins. Co. v. Kearney, 180 U. 
S. 132, 136, 21 S. Ct. 326, 328 (45 L. Ed. 460), 
Mr. Justice Harlan, speaking for the court, 
said: 

“The covenant and agreement ‘to keep a set 
of books, showing a complete record of busi- 
ness transacted, including all purchases and 
sales, both for cash and credit, together with 
the last inventory of said business,’ should not 
be interpreted to mean such books as would 
be kept by an expert bookkeeper or accountant 
in a large business house in a great city. That 
prevision is satisfied if the books kept were 
such as would fairly show, to a man of ordi- 
nary intelligence, ‘all purchases and sales, both 
for cash and credit.’ 

“And the rule is well established that substan- 
tial compliance with the requirements of the 
clause is all that is necessary. * * * 

“Nor do we think that the defendant was 
entitled to have a verdict directed in its favor 
on the ground that the credit accounts were kept 
in the Canton register. Defendant contends 
that the register was not a fire-proof safe, with- 
in the meaning of the policy; but the evidence 
showed that it was made of metal, with walls 
an inch or more thick, that it was supposed to 
be lined with asbestos, and that it was pur- 
chased as being fireproof. We think that this 
was sufficient to carry the question to the jury. 
The fact that it did not withstand the fire is 
not conclusive against plaintiff. Quoting again 
from Mr. Justice Harlan’s opinion in the Kear- 
ney Case, supra: 

“Tf the safe was such as was commonly 
used, and such as, in the judgment of prudent 
men in the locality of the property insured, was 
sufficient, that was enough within the fair mean- 
ing of the words of the policy. It cannot be 
supposed that more was intended. If the com- 
pany contemplated the use of a safe perfect in 
all respects and capable of withstanding any 
fire however extensive and fierce, it should have 
used words expressing that thought.’ ” 

“In Fire Ass’n of Philadelphia v. Short, 100 
Ill. App. 558, the court said: 

“*The condition in a policy that requires the 
insured to keep his books in a fireproof safe, 
must receive a reasonable construction. Such 
construction does not require that the safe shall 
be absolutely fireproof. It is-a matter of com- 
mon knowledge that safes of different styles 
and made by different factories are put on the 
market as fire-proof safes. When a party in 
good faith buys a safe represented and sold in 
the market as a fire-proof safe, believing it to 
be such, he has complied with the condition in 
his policy which requires him to keep a fire- 
proof safe. To hold otherwise would be to hold 
that every one insured under such a condition 
becomes on his part an insurer and guarantor 
of the quality of his safe as to its being fire- 
proof. Such is not the requirement of the 
policy when fairly construed.” 
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WHAT THE RECENT CASES HOLD 

The provision of a fire policy, relieving the 
company from liability in the event that the 
property covered is not owned in fee simple 
by the insured, does not refer to the market- 
ability of title or possible defects therein, but 
applies only to the nature of the ownership, 
(Toland vs. Hartford Fire Ins. Co., App. Ct. 
of Ill., 3rd District.) 





Under a fire policy covering certain prope. y 
“while located and contained as described here- 
in and not elsewhere,” it is upon the insured to 
allege and prove that the property destroyed 
was so located and contained at the time of the 
loss. (Firemans Fund Ins. Co. vs. Box, Su- 
preme Court of Oklahoma, 252 Pac. Rep. 433.) 





If the company’s agent, having knowledge of 
the fact that the property to be covered is mort- 
gaged, causes a fire policy to be issued to the 
insured, the company cannot avail itself of a 
provision in the policy rendering it void because 
of such incumbrance. (Cassels vs. South Da- 
kota Threshermens Mutual Ins. Co., Supreme 
Ct. of South Dakota, 211 Northwestern 805.) 





Where the application was mailed by the 
agent but was lost in the mail, and the property 
to be insured was destroyed by fire, there can 
be no recovery against the company, because the 
soliciting agent has no power to bind the com- 
pany and the printed application has a state- 
ment to that effect. (Lamb vs. the Mechanics 
Ins. Co. of Philadelphia, Supreme Court of 
Kansas, March, 1927.) 





The insurance company is not liable for loss 
under a fire policy which insured the property 
while occupied for dwelling house purposes only, 
where the property when destroyed was used by 
the tenant of the insured, and with his knowl- 
edge, as a boarding house, because the policy 
specifically provides for suspension of liability 
if the insured increases the hazard. (Keyes vs. 
Northwestern Nat. Ins. Co. of Milwaukee, 
District Court for the Southern District of 
California, 16 Federal Reporter 798.) 





If the company, with knowledge of facts con- 
stituting forfeiture, continues to treat the pol- 
icy as one of binding force and effect and 
encourages the insured to act in that belief, it 
thereafter waives the defense of forfeiture. 
(Neiman vs. City of New York Ins. Co., Su- 
preme Ct. of Iowa, 211 Northwestern 710.) 





A sufficient compliance is made with that 
provision of a fire policy relating to records of 
sales where bank officials made entries on the 
passbook of the merchant, who did a cash busi- 
ness exclusively and deposited practically all re- 
ceipts. (Dorough vs. Reliance Ins. Co., Court 
of Civic Appeals of Texas, 289 S. R. 703.) 
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Insurance Stocks 





INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of April 25, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Reaserch Bureau of THE 
Spectator will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Agricultural Ins. Co. 


Arthur Atkins & Co., N. Y........ 265 
Alliance Fire 
Wheeler & Co., Phila............. 53 5314 


American Alliance 
Curtis & Sanger, N. V............ 325 335 
MeKanley: & Co., MW. Y............ 333 338 
American Ins. of Newark 


Arthur Atkins & Co., N. Y........ 22% 24% 
American Surety 

Lewis & GCo,, Hartlord.. ........055. 228 233 

McKinley & Co., N. Y............ 223 231 
Bankers & Shippers 

Arthur Atkins & Co., N. Y........ 280 288 

Curtis, & Sanger, W..Y............ 284 290 
Camden Fire 

LER. Rica, Je:, & Ca. Wi ¥:.......5 16 18 
Carolina Insurance 

Arthur Atkins & Co., N. Y........ 45 48 

j. K. Rice, Jr., Co., N.Y. err 44 46 


Rata erased s.< 4414 454 


McKinley & Co., N.Y 
City of New York 

Arthur Atkins & Co., N. Y........ 335 
Continental Ins. Co. 

Arthur Atkins & Ca. MA Secrays as 156 158 

Lewis & Co., a: 155 158 
Federal Insurance 

Curtis & Sanger, N. V...... 200055 575 
Federal Union Life = 

A, & J. Frank Co., Cincinnati...... Ss 28 
Fidelity and Casualty 

Arthur Atkins & Co., N. Y........ 157 161 
*Fidelity Phenix 

Lewis & Co., Hartford............ 105 107 


Arthur Atkins & eg 1. 0G 105144 107% 
J. K. Rice, Jr., Co., Wecc eewes 105 107 
Fidelity and De mig 
McKinley & So, Lire PEEL 200 210 
Fire Association of Philadelphia 
Wheeler & Co,, Phila... ........... 53 5334 
Firemen’s Ins. Co. of Newark 
Arthur Atkins & Co., N. Y........ 218 222 
Franklin Fire 
Arthur Atkins & Co., N. ¥........ 204 210 
J. me. mice, Ir., & Co., N. ¥.....66. 208 215 
Glens Falls 
Arthur Atkins & Co., N. Y........ 44 47 
Lewis & Co., WEAMIGNE. sch doe. 45 47 
Globe & Rutgers 
co gh eS | 1500 1550 
Lewis & Co., Hartford............ 1500 1550 
Great American 
Arthur Atkins & :% pe are A 315 319 
McKinley & Co., N. Y. Pemene eats 314 318 
5, Be, Bae IE, OG. Phe Yes ec ccc 316 319 
Hanover Fire ex ‘rights 
Arthur Atkins & Co., N. Y........ 47 4814 
Js Bee ee, Je, & Ca., Mie Feo 3.2. 47 49 
Hanover Fire, stock 
Arthur Atkins & Co.,N. Y........ 194 199 
Lewis & Co., eit 7h Erne 190 200 
J. K. Rice, jr., & Co., Ae 190 195 
Harmonia Insurance Giew Stock) 
J. K. Rice, Ja, & Co,, N. ¥.......- 48 50 
Home Insurance 
Arthur Atkins & Co., N. Y........ 408 412 
pre ES oe Oo” See 408 412 
McKinley & Co., N. es Besa di etghele slave 406 410 
J. K. Rice, Jr., & ES | i Se 407 412 
Homestead 
J. pce We. & Co. Ne ¥. 0 eee 34 36 
Importers and Exporters 
rts & Sangeet, No Ys 06 cece ss 70 75 
Interantionel Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati...... 2% 3 
Inter-Southern Life 
A. & ). Frank & Co., Cincinnati... . 2% 3 
Insurance Co. of North America 
Levis & Co, Aten «65.005 sso as 59 60 
Wheeler & Co., Ws RG eis 4 old 0 ote 59 60 
Independence Fire 
J. Be mace, Ic... & Co., Ni ¥ 3... 00 20 25 
Independence Ind. Ins. Co. 
er Ge OO., BME s + cede cceees 305 315 
Insurance Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert Elliott & Co., . ee 20 22 


‘Kansas City Life tS 
Curtis & Sanger, N. Y..........-- 950 


Maryland Casualty 
Lewis & Co., Hartford........... 
Metropolitan Cas. 


Cortis & Santer, No Ws... .. case 


Missouri State. Life, ex rights 
A. & J. Frank Co., 
National Surety 


Cortes & Sommer, No Y |... 6c ceee 
eer Cre 
McKinley & TE oy ee 


Lewis & Co., 


New Amsterdam Cas. 
McKinley & Co., 

New Jersey Fire Insurance 
Arthur Atkins & Co., 

New York Casualty 


Lewis & Co., Hartford...,.........- 


Niagara Fire 


Arthur Atkins & Co,, N. Y........ 
Lewis & Co., Hartford. ........... 


North River 


Arthur Atkins & Co., N. Y........ 


Northern Ins, Co. 


Arthur Atkins & Co.,N. Y........ 


Ohio National Life 


A. & J. Frank & Co., Cincinnati... . 


Pacific Fire Ins. Co. 
Arthur Atkins & Co., 
Reliance Fire 


Wheeler & Co., Phila............. 


oD, ee 
Lewis & Co., Hartford............ 


Stuyvasant 
Arthur Atkins & Co., 


Security of New Haven 


Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford............ 


Cr 
Lewis, & Co., Hartford............ 


U. S. Fire 
Arthur Atkins & Co., 


U.S. Merchants and —— 
Arthur Atkins & Co., N. ¥ 


Curtis & Sanger, N. ye oo ae 


Victory Insurance Company 


Wheeler & Co, Phila... ... 0.002 


Westchester Fire, ex dividend 


Arthur Atkins & Co., N. Y........ 


McKinley & Co., N. Y 


Cincinnati...... 


Pe st caw 


110 


74 


254 
256 
255 


HARTFORD STOCKS 


Aetna Casualty and Surety 


Conning & Co., Hartford.......... 
Roy T. H. Barnes & Co., Hartford.. 
Markham & Company............ 
Lewis & Co,, Eiastlatd..... ..cceeces 


Aetna Insurance (Fire) 


Conning & Co., Hartford.......... 
Markham & Company APOE 
Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartford............. 


Aetna Life, Stock . 


Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartford............ 
McKinley & Co., N. Y............ 


Automobile Insurance 


Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford.. 
Lewis & Co., Hartford............ 


Conn, General Life 


Conning & Co., Hartford.......... 
Markham & Company............ 
Lewis & Co., Hartford............ 


Roy T. H. Barnes & Co., Hartford. . 
Hartford Fire 
Conning & Co., Hartford.......... 


Markham & Company............ 


Roy T.H. Barnes & 

Lewis & Co., Hartford............. 
Hartford Steam Boiler 

Conning & Co,, Hartford.......... 


Markham & Company...........". 


Roy T. H. Barnes & Co., Hartford.. 
Lewie & Co., Hastiord. .......-ccc- 
National Fire 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & 
Lewis & Co., Hartlord. ... cs ccccee 
Phoenix Insurance 
CRONE Ce CI ne tic cb ccc nccenene 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartford............ 
Rieiey & CO ee Loca oc gccaee 
Travelers Insurance 
Conning & Co., Hartford.......... 
Markham & Co., Hartford......... 
Roy T. H. Barnes & Co., Hartford.. 
Lewis & Co., Hartford...........-- 


NEW ENGLAND STOCKS 


American Investment Securities Co. 

Chas. Day & Co., Inc., Boston..... 
Boston Casualty 

Chas. A. Day & Co., Inc., 
Boston Insurance 

Arthur Atkins & Co., N. Y 


Boston. . 


114 
88 
76 

258 

260 
68 
41 
96 


"285 


22 


185 
185 


102 
102 


193 
189 


263 
260 


22 


4414 
4414 


Lewis & Co., portent bene wae Bedke 


McKinley & Co., 
Copites Fire Ins. — 
has. A. Day & Co., Inc., Boston: 
Preferred 


CO rein i Nea ck Bes 


Columbian National Life Ins. Co. 


Chas, A. Day & Co,, Inc., Boston. . 


Conveyancers Title Ins. Co. . 


. Day & Co., Inc., Boston. . 


Mass. Bond & Ins, Co 


Curtis & Sanger, N. ¥............ 
Chas. A. Day & Co., Inc., Boston. . 


Mass. Title Ins., Pfd. 


Chas. A. Day & Co., Inc., Boston. . 


New England Fire 


Chas. A. Day & Co., Boston....... 


New Hampshire Fire 


Chas, A. Day & Co., Inc., Boston.. 


Old Colony Insurance 


Chas, A. Day & Co., Inc., Boston.. 


Providence Washington 


Chas. A. Day & Co., Inc., Boston. . 


Springfield Fire and Marine 


has. A. Day & Co., Inc., Boston. . 


McKinley & Co., N. Y 
United Life & Accident Insurance 


Chas. A. Day & Co., Inc., Boston. . 


540 
560 


100 


310 
310. 


35 
35 
350. 
250 
352 


550 
570 


40 


"600 


365 


362 


600 


45 


The Insurance Department of the State 
of Virginia has issued a license to. the Ohio 
Underwriters Mutual Insurance Company 


of Van Wert, Ohio. 





Stocks 


quest. 


Hartford Insurance 


We specialize in Hartford Insur- 
ance Stocks and recommend the 
purchase of Aetna Life Insurance 
Company at present prices. Analy- 
sis of this Company sent on re- 


MARKHAM & COMPANY 
Insurance & Bank Stocks 


15 Lewis Street 
Hartford, Conn. 
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WESTCHESTER FIRE INS. CO. 
CAPITAL STOCK 


McKINLEY & COMPANY 


44 Wall Street 
New York City 
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Recent 





Fire Company Happenings 








The Acme Fire Insurance Company, re- 


cently organized in Los Angeles, Calif., was 
formally launched on March 29 as the only 
stock fire insurance company domiciled in 
Southern California. The company has been 
recently admitted to the Board of ‘Fire Un- 
derwriters of the Pacific. 





The Agricultural Crop Insurance Company 
is being formed with a $100,000 capital at 
Topeka, Kan. 





The American-German Mutual Fire Insur- 
ance Company, of Vincennes, Ind., has re- 
cently discontinued business, following ac- 
tion on the part of policyholders. The busi- 
ness of the concern, it is understood, will be 
given over to an old line company. 





The Allemannia Fire Insurance Company, 
of Pittsburgh, Penna. is extending and 
enlarging its automobile department and, in 
conjunction with this move, has appointed 
William C. Fland as manager. 





Fire losses in the State of Arkansas for 
the month of February. 1927, totaled 
$631,000. 





L. C. Schaul who was recently elected 
assistant secretary of the Automobile Insur- 
ance Company, of Hartford, Conn., has re- 
signed his position to go to the New York 
office of the Phoenix Insurance Company of 
London. 





Crum and Forster, of New York, have 
acquired control of the City Insurance Com- 
pany, of Sunbury, Penna. and Henry J. 
Wyatt, of the former organization, has been 
elected to the board of directors of the com- 


pany. 





M. A. Condit has been made publicity 
manager of the Commercial Union group to 
succeed W. W. Ellis, who recently resigned 
to go with the National Board. Mr. Condit 
was Mr. Ellis’ assistant. 





The Corcoran Fire Insurance Company, 
of Washington, D. C., has elected Frank 
McClelland president to succeed William E. 
Edmonston, who has retired. Mr. McClel- 
land’s former position as vice-president of 
the company will be filled by Robert D. 
Weaver, vice-president of the Merchants and 
Mechanics Bank, of Georgetown. 





The Excelsior -Insurance Company, of 
Syracuse, N. Y., has received its certrificate 
of authority from the Connecticut Insurance 
Deparment to do business in that State. 


J. E. Clement, vice-president and manag- 
ing director of the Fire Insurance Company 
of Canada, Montreal, Canada, died last 
month. 


The Herculean Fire Insurance Company, 
of Newark, N. J., now in the process of or- 
ganization, has added the following three 
men to positions on the board of directors: 
E. C. Stokes, president of the Merchants 
National Bank, of Trenton; M. W. Murphy, 
director of the Trenton Trust Company, and 
F, Franzen, resident vice-president of the 
Commercial Casualty. 





The Homestead Fire Insurance Company, 
of Baltimore, Md., has been elected to mem- 
bership in the National Board of Fire Un- 
derwriters. 





All of the outstanding liability of the Idaho 
Fire Insurance Company, of Boise, Ida., has 
been reinsured in the California Insurance 
Company, of San Francisco, as of March 30 
and it is understood that the company will 
retire from active business. 





The Insuranshares Corporation of New 
York City has been recently formed for the 
purpose of purchasing stocks of fire and cas- 
ualty companies and disposing of them to 
investors on an installment basis. Sterling 
Pile of Johnson & Higgins has been elected 
president. 





On April 15, the Inter-Insurance Ex- 
change of the Automobile Club of Missouri 
began business, with headquarters in the 
Automobile Club of Missouri, at 4228 Lin- 
dell boulevard, St. Louis, Mo. To those 
members of the club who place their insur- 
ance with the new organization, there is held 
out a promise of a 20 per cent cut in rates. 





The Mayflower Fire & Marine Insurance 
Company of Newark, N. J., has applied to 
the New York Insurance Department for 
permission to sell stock in that State. 





The National Guaranty Fire Insurance 
Company, of Newark, N. J., at the annual 
meeting of stockholders, elected two new 
directors: Walter D. Van Riper, Justice 
of the New Jersey Court of Common Pleas 
and president of the West Orange Trust 
Company, and John R. Shields, secretary of 
the National Guaranty Fire. 





The Nevada Fire Insurance Company, of 
Reno, Nev., has reinsured its Idaho business 
in the California Insurance Company of 
San Francisco. 





24 


Walter M. Parker, vice-president of the 
New Hampshire Fire Insurance Company, 
of Manchester, N. H., passed away recently. 





The New York Fire Insurance Company, 
of New York, N. Y., has reinsured the New 
York city business of the Excelsior Fire In- 
surance Company, of Syracuse, N. Y. 





Oswald Tregaskis has been appointed vice- 
president of the Patriotic Insurance Company 
of America, New York, N. Y. 





William W. Doub, vice-president of the 
Peoples Fire Insurance Company, of Fred- 
erick, Md., died on April 4 following a short 
illness. 





The Peoples Fire Insurance Company, of 
Frederick, Md., the State Farmers Mutual 
Hail Insurance Company, of Waseca, Minn., 
and the Western Grain Dealers Mutual Fire 
Insurance Company, of Des Moines, Ia., 
have all withdrawn from the State of Illinois. 





The Security Fire Insurance Company, of 
Davenport, Ia., has promoted I. H. Ram- 
aker to the position of superintendent of 
agencies at the home office. 





The State Assurance Company, of Liver- 
pool, England, and the Royal Exchange As- 
surance Company, of London, England, have 
coordinated the management of their United 
States business as of May 1, the combined 
offices to be situated at the offices of the 
Royal Exchange, 95 Maiden lane, New York 
city. 





According to recent reports, the Union 
Insurance Society of Canton, Ltd., will dis- 
continue writing in this country in the near 
future, following negotiations for the rein- 
surance of all its business in the United 
States. 





The Union Mutual Fire Insurance Com- 
pany, of Providence, R. I., the Pioneer 
Equitable Insurance Company, of Indiana, 
Indianapolis, and the La Salle Fire Insur- 
ance Company, of New Orleans, La., have 
recently been issued their certificates of 
authority by the Illinois Insurance Depart- 
ment. 





The West American Insurance Company, 
of Los Angeles, Calif., is going to confine 
itself to its home State exclusively, follow- 
ing retirement from outside territory. 





The Western Fire Insurance Company, 
of Fort Scott, Kan., has elected Will J. 
Beggs, of Cleveland, to the position of vice- 
president in charge of underwriting. 
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Casualty, Surety and Miscellaneous 





COMPANY EXAMINED 





New Jersey Department Reports 
Favorably on Bankers Indemnity 





ORGANIZATION SOUND IN MANAGE- 
MENT AND FINANCES 





George H. Otto to Be Superintendent of 
Burglary Department on May 1 

The New Jersey Insurance Department has 
just completed an examination of the Bank- 
ers Indemnity Insurance Company, Newark, as 
of December 31, 1926. The report indicates 
that the company is well and conservatively 
managed, is progressing steadily and is on a 
sound financial basis. In a letter to Charles 
Niebling, president of the Bankers Indemnity, 
F. B. Gerhard, actuary of the Garden State’s 
department, says: 

We are glad to note the conservative manner 
in which the company is operating and the ade- 
quate reserves set up to cover all contingencies. 

The paid-in capital of the Bankers Indem- 
nity is now $500,000, with a surplus of $725,000, 
but at a special meeting of stockholders last 
week, the proposal of the directors to increase 
the capital to $1,000,000 was ratified. The di- 
rectors, at a meeting scheduled for May 16, 
will decide whether all or only part of the 
authorized new issue shall be disposed of as 
well as deciding the subscription price. The 
surplus to policyholders, as shown in the re- 
port of the New Jersey department is $1,238,216. 

The company, during 1926, had premiums 
earned of $72,999, with losses incurred, includ- 
ing adjustment expenses, of $49,001. The com- 
bined loss and expense ratio, as shown in the 
Handy Chart of Casualty, Surety and Miscel- 
laneous Insurance Companies, published by The 
Spectator Company, is only 121.6. This is a 
very low ratio for a company in its first year 

of operations. 

Speaking of the financial management of the 
Bankers Indemnity, the report of the New Jer- 
sey department says: 

As the amount of uncollected premiums on 
policies effective prior to October 1, 1926, is 
but 99/100 of 1 per cent of the total outstanding 
premiums, it would seem that the company has 
so far been successful in maintaining prompt 
collections. 

Dealing with the present status of the com- 
pany’s monetary standing, the report approves 
the reserves as set up in the annual statement 
filed by the company without change and 
states: 

Sufficient tests were made of the writings, 
cancellations and reinsurances to warrant the 
acceptance of these items as being correctly 
stated in this and in the annual report and to 
support the opinion that the liability for un- 
earned premiums is adequate. 

Reinsurance treaties have been effected to 
protect the company from abnormal loss in 
third party personal injury liability and also 


property damage, elevator liability, employer’s 
liability and workmen’s compensation. 
The report shows reserves for expenses due 


and accrued and for taxes to be adequate and 
then compliments the company by saying: 


Although the latter reserve, i. e., for taxes, 
was calculated on the assumption that certain 
items were taxable when, in fact, such was not 
the case, and thereby overstated, the company’s 
officials preferred not to make a correction but 
to allow it to remain as an additional provision 
for any unforeseen developments. 

Giving their opinion on the Bankers Indem- 
nity, the examiners of the New Jersey depart- 
ment said: 

From such observations as were possible dur- 
ing the verification of premium writings and 
claims, paid and unpaid, and from a statement 
as to the underwriting policy made by the man- 
agement, it would seem that conservative plans 
are being made for the future. The fruit of 
them should be a slower but more stable devel- 
opment rather than an immediate but unsteady 
growth. 

Officers of the Bankers Indemnity are: 
Charles Niebling, president; Frederick E. 
Wilkens, vice-president and general manager; 
John F. Clark, secretary, and Wm. M. Grover, 
treasurer. 

Vice-President Wilkens has just announced 
that, as of May 1, George H. Otto will be- 
come superintendent of the burglary and plate 
glass departments of the company. Mr. Otto 
is one of the most experienced burglary and 
plate glass men in the business, having been 
connected for many years with prominent cas- 
ualty companies. 


MASSACHUSETTS SAFETY COUNCIL 
Two-Day Meeting in Worcester May 17 
and 18 
When the seventh annual conference of the 
Massachusetts Safety Council is held at Wor- 
cester, May 17 and 18, a big group of indus- 
trialists will be present the first day, which will 
be devoted exclusively to industrial problems. 
A considerable detachment of insurance men is 
expected. Henry R. Sinclair, president of the 
Worcester Safety Council, will preside at the 
afternoon session the first day when Arthur S. 
Johnson, engineering department, American Mu- 
tual Insurance Company, will speak on “Plant 

Safety Records and Their Use.” 





Metropolitan Casualty Opens Milwaukee 
Service Office 

J. Scofield Rowe, president of the Metro- 
politan Casualty Insurance Company of New 
York, has announced the opening of a service 
office in Milwaukee, Wis., located at 87 East 
Wells street, to supervise the development of 
its casualty insurance and fidelity and surety 
bond lines in Milwaukee and vicinity. This 
newly-opened office is under the direction of 
Howard D. Plimpton, who has been appointed 
resident field director. 
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ACCIDENT TOTALS 


1450 Deaths by Motor Vehicles in 
March 








1940 FATALITIES IN HOMES 





Residences More Hazardous Than High- 

ways—Aggregates for Three Months 

Although 1450 men, women and children were 
killed by motor vehicles last month, accidents in 
homes during March took a toll of 1940 lives, 
reports the National Safety Council, whose fig- 
ures are based on statistics received from 110 
cities and six States. The daily auto toll was 
forty-seven fatalities against sixty-two lives 
lost in residences, estimates C. E. Robb, statis- 
tician of the accident prevention institution, 
which is planning to enlarge the scope of its 
efforts in the hope of making homes safer 
places in which to live. As usual, more pedes- 
trians than motorists were killed in auto acci- 
dents. Approximately 460 pedestrians under 
fifteen years of age were killed by motor ve- 
hicles last month. 

Following are the automobile and home acci- 
dent figures for the first quarter of 1927: 


Marcu Auto DEATHS 
Total number of motorists and_pedes- 
te isitia: OG ie ie Ade wane Sesx eens 1,450 
Total number of pedestrians killed....... 1, 
Pedestrians under 15 years of age killed. 460 


Dairy DeatH Toit Due to Autos 


1925 1926 1927 
Fahy |. cceeodec scent 42 49 46 
BGUSUARY So. cusecur aces 50 37 48 
Maret 2 oscvecdcanaeess Sa.  @ 47 
Marcu Home FAratities 
BAUD: covvakannmn ddan a badass 600 
Asphyxiation and suffocation............ 540 
Basie: Seth GEOR ik ah aiswocwnevunedtecs 430 
OUROR CHEER a noc ose ca eae ddaciedad 370 
Total. fatalitieges Jossie cates Oss cepoes 1,940 
Dairy DeatH ToLtt TAKEN BY Home 
ACCIDENTS 

1925 1926 1927 

JOMMES crcl eddeedaies 88 48 69 
DPOUMNAE ss coin unceeecees 71 64 55 
MASON cs cn cad ceeds wows 70 65 62 


The only city in the United States which has 
had no auto fatalities during the first quarter 
of 1927, with a population of more than 100,000 
is Fort Wayne, Ind. 


Casualty and Surety Agency Executives’ 
Meeting 

The Casualty and Surety Agency Executives 
Association will hold a meeting at the Mary- 
land Club in Baltimore on April 29 preceded by 
a session of the committee appointed to investi- 
gate sources and types of manpower for the 
business. 
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WEN SEEK Wists 


The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON’ BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


HEN advertising was in its infancy 

the extravagant claims of adver- 
tisers were excused under the mis- 
nomer of “good advertising.” Reality 
was something else again. 


Times have changed. Truth in adver- 
tising is now demanded by the readers 
of a periodical as well as by any adver- 
tiser worthy of the name. 


The policy of liberal treatment to its 
policyholders plus the policy of fair 
dealing with its representatives is what 
makes “The Service that Satisfies” a 
reality and not a mere advertisement. 
The insuring public also demands sound 
advice on insurance problems. The Em- 
ployers’ Group agent is sought because 
he can give such advice—because *‘Wise 
Men Seek Wise Counsel.’ 





Ask any agent of The Employers’ Group. 


(Agency connections still open in several ter- 
ritories. Write Agents Department and your 
letter will be referred to the proper party.) 








CHARGES DISCUSSED 


Hearing on Twentieth Century Life 
Case Held in Ohio 








MATTER POSTPONED UNTIL FUTURE 
DATE 





May 4 Tentatively Set for Conference by 
Officials of 3 States 

Charges that the Twentieth Century Liie 
Company, Chicago, was violating the code of 
ethics of the Health and Accident Underwriters 
Conference in the acquisition of agents and 
business were again discussed at a meeting re- 
cently before H. U. Bailey, director of the Illi- 
nois department of trade and commerce, which 
was attended by C. H. Boyer, president of the 
Twentieth Century Life, and representatives of 
three other insurance companies. At that meet- 
ing it was decided that no immediate action 
would be taken on the license of the company 
and that further complaints, if any, should be 
filed in writing and the parties mentioned be 
given an opportunity for reply. 

Following that meeting, a hearing was held on 
April 21 before Wm. C. Safford, Superinten- 
dent of Insurance of Ohio, and an inquiry from 
THE SPECTATOR elicited this response from that 
official : 


[To the Editor of THE Spectator] 

It was decided at the Twentieth Century hear- 
ing to postpone the matter until a conference 
hearing could be had in Chicago, the States of 
Missouri, Illinois and Ohio to participate. This 
hearing has been tentatively set for May 4. 

Just prior to the meeting on April 21, the 
Health and Accident Underwriters Conference 
sent the following letter, dated April 19 and 
signed by Executive Secretary Harold R. Gor- 
don, to the Ohio Superintendent of Insurance: 

At a recent meeting of the Health and Acci- 
dent Underwriters Conference, a resolution was 
adopted relating to unethical practices in the 


















12 Washington Place, 


| THE 
EXCESS 
INSURANCE 

OF AMERICA 


JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 


conduct of the accident and health insurance 
business, a copy of which I am enclosing. 

I am informed that a hearing is to be held 
in your office on Thursday, April 21, for the 
purpose of granting or denying a license to the 
Twentieth Century Life Company of Chicago, 
Ill., to transact an accident and health insurance 
business in the State of Ohio. 

There has come to the attention of confer- 
ference officials allegations that the Twentieth 
Century Life Company has violated the prin- 
ciples set forth in the conference code of ethics. 

If such allegations of unethical business con- 
duct, which tend to destroy the public confidence 
in our business, are substantiated and proved in 
a formal hearing against any company, includ- 
ing the Twentieth Century Life Company, the 
Health and Accident Underwriters Conference 
would earnestly recommend that such companies 
be not permitted to obtain a license to do an 
accident and health insurance business in your 
State, or any other State. 

The conference does not concern itself with 
competition between companies, whether they 
are conference or non-confrence companies; 
but, when unethical competition or unfair busi- 
ness practices injure our business as a whole 
and its relationship to the public, we deem it 
necessary to call the attention of the various 
State insurance departments to the principles 
set forth in our code of ethics and to protest 
vigorously against the licensing of any com- 
pany found guilty of the violation of those prin- 
ciples. 


Manufacturers Liability Capital Increase 
Approved 

At the meeting of the stockholders held April 
19, the ratification of the plan to increase the 
capital of the Manufacturers Liability Insur- 
ance Company of Jersey City from $500,000 to 
$1,000,000, through the issuance of 100,000 
shares at $10 per share, distributing $5 to cap- 
ital and $5 to surplus, was approved. The rea- 
son for the increase is the growth of the com- 
pany’s business, in addition to proposed plans 
for expansion now under way. During 1926 
the company had an increase in premium in- 
come of $372,000. The stock is being offered 
through the Bankers Trust Company, N. Y. 
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ALLEGATIONS DENIED 


Statement by C. H. Boyer in Twen- 
tieth Century Life Case 





CONFERENCE NOT LEGISLATIVE BODY, 
HE SAYS 





Company President Believes Action Insti- 
gated by “Personal Animosity” 

The case of the Twentieth Century Life 
Company, Chicago, which, it has been charged, 
violated the code of ethics of the Health and 
Accident Underwriters Conference in securing 
agents and business, has been the subject of 
several hearings before the insurance depart- 
ments of Illinois and Ohio. In addition, as 
shown in another column of this issue of THE 
Spectator, the Health and Accident Underwrit- 
ers Conference has sent a letter to the Ohio 
Superintendent of Insurance regarding the is- 
sue. 

Following receipt of the Conference letter, 
Tue SpeCTACTOR communicated with C. H. 
Boyer, president of the Twentieth Century Life 
Company, in order that both sides of the ques- 
tion might be given. Mr. Boyer telegraphed 
this statement under date of April 25: 

[To the Editor of THE SPEcTATOR] 


Conference letter merely an attempt to dictate 
to this company and insurance departments the 
exact manner in which the business shall be 
conducted. Charges denied. (Twentieth Cen- 
turq Life) Company cleared in all decision to 
date. We are conducting business honorably, 
but refuse to recognize the Conference as a leg- 
islative body. Action instigated by a few with 
personal animosity. 


CELEBRATE INCREASED PRODUCTION 
John A. Cochrane’s Men Practically Double 
Forgery Bond Business 
The forgery bond department of the National 
Surety Company gave a dinner at the Adver- 
tising Club in New York city last Friday night 
in celebration of the fact that March was the 
greatest month in the history of the company 
for this business. March was known as “Coch- 
rane Month” in honor of John A. Cochrane, 
vice-president in charge of the forgery bond 

department. 

Producers in the division presented Vice- 
President Cochrane with a handsome desk pen 
set, the presentation speech being made by N. 
Lewsen, regional manager and resident vice- 
president for the department in New York city. 
The March production totaled $238,000, which 
was 76 per cent greater than March last year. 

About 60 individuals attended the dinner at 
which Mr. Cochrane, Mr. Lewsen, M. O. 
Garner, general counsel, E. M. Allen, assistant 
to President E. A. St. John, and H. J. Lofgren, 
comptroller, were among the speakers. 


IOWA SUIT ENDS 
Decision Expected Soon—Companies Con- 
tinue Writing in State Meanwhile 
The suit brought by five eastern insurance 
companies against Insurance Commissioner Ray 
Yenter of Iowa to compel him to renew their 
licenses ended in Des Moines on April 21, and 
a decision is expected within the next ten days. 









ERNEST W. BROWN, Sec’y-Treas. 





DISTRICT MANAGERS WANTED 


OPEN TERRITORY IN 34 STATES 
LIBERAL COMMISSIONS 
MODERN POLICY FORMS 


UNEQUALLED CLAIMS PAYING RECORD 


(63% of Total Premium Income Paid to Policyholders in Claims) 


Special Policy Forms for Business Women 
Unusual Home Office Cooperation 
Oldest Organization of Its Kind in America 
Nineteen Years Under Same Management 


WRITE TO 
ROBERT A. BROWN 


GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


DES MOINES, IOWA 








Counsel for the Iowa Department sought to 
show that the companies forfeited their rights 
to renewed licenses in the State when they re- 
fused the Iowa Commissioner access to their 
records of reinsurance with the Southern Surety 
Company of Des Moines in the case of the 
Carnegie Trust Company failure in Pittsburgh. 


It has been agreed that the companies may 
continue to write business in Iowa pending the 
decision in the case 


Independent Bonding to Enter Three More 
States 

The Independent Bonding and Casualty In- 
surance Company, Newark, is planning to enter 
Maryland, Massachusetts and the District of 
Columbia. The company is now entered in 
thirteen States and is rapidly broadening the 
fields in which it will operate. 


On Monday of this week, George B. Morton, 
who was for 10 years with the North British 
and Mercantile and subsequently was connected 
with Johnson & Higgins, became manager of 
the loss departments of the Independent Bond- 
ing and its running mate, the National Guar- 
anty Fire. 


Peculiar Robbery Case 
(Concluded from page 3) 


the company had previously paid two similar 
losses to the Funt crowd, but declined discus- 
sion of the case because it was still in litiga- 
tion. 


It was also determined that the Funt group 
have a claim against the Union Indemnity Com- 
pany, New Orleans, for about $27,000 on an- 
other type of robbery case in which the cloak 


27 


and suit house is involved. This claim case is 
pending in the Federal Court and action will be 
held up until the conclusion of the present prose- 
cution against the Funts. Casualty underwrit- 
ers have approached a state of mind where the 
name Funt on an application, or a different 
name known to be connected with the same 
family, gives them a peculiar sensation in the 
region of the pocketbook. 


Conduct of the Funt investigation was placed 
in the hands of Leon Hoage, special agent of 
the Holmes Electric Protective Company, who 
is nationally known throughout the insurance 
business as an expert at the unravelling of dif- 
ficult problems involving suspicious insurance 
claims. 








With us, the spirit of our con- 
tract weighs heavier than the 
technical terms of the policy. 
Full and aggressive co-opera- 
tion with our agents. 


Correspondence solicited. 








CaguAlarG SONIA 


jOS. W. WARD 
President and General Manager 
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PASS MICHIGAN COMPENSATION BILL 
Increase in Weekly Indemnity—Counter 
Measure Possible 


LansineG, Micu., April 23.—Workmen’s com- 
pensation rates will be increased to $18 weekly 
maximum in Michigan as the result of passage 
by both houses of the Wade-Bartlett bill. Gov- 
ernor Fred W. Green’s signature on the meas- 
ure is looked for as the governor promised a 
liberalized compensation law when campaigning 
for office and later appeared in behalf of the 
bill at a public hearing. 

The ease with which the Wade-Bartlett bill 
was given the senate’s endorsement, has roused 
belief that the Michigan Manufacturers Asso- 
ciation hopes for a counter move before this 
session of the legislature ends and that votes 


were swapped on the basis of gaining support 
for another piece of legislation. 





UNITED STATES FIDELITY AND 
GUARANTY GAINS 
Assets, as of March 31, Total $55,431,555 
—Surplus $10,645,536 
The income of the United States Fidelity and 
Guaranty Company, Baltimore, for the first 
three months of this year is larger than any 
three-month period in the organization’s history, 
according to a report made to the executive 
committee by R. Howard Bland, president of 
the company. The total income for the first 
quarter amounted to about $10,000,000, an in- 
crease of $1,043,000 over the same period last 
year. 








PROSPECTS EVERYWHERE 


F, & D. Representatives have an unusually large field in which 
A brief catalogue of their sales op- 


to cultivate premiums. 
portunities includes: 


Banks, large and small.—Bankers Blanket Bonds. 
schedule fidelity bonds, guaranteeing the honesty of officials 
Burglary, robbery and hold-up insurance. Se- 
Check forgery and alteration Insurance. 
Building and Loan Associations.—Bankers blanket bonds. In- 


dividual, schedule, or blanket fidelity bonds. 
Check forgery and alteration Insur- 


and employes. 
curity blanket policies. 


and Hold-up Insurance. 
ance. 


Mercantile and Industrial concerns.—Individual, schedule or 
Mercantile safe burglary insurance. 


blanket fidelity bonds. 


Burglary, robbery and hold-up Insurance. 


alteration insurance. 


Fraternal and Beneficial Organizations.—Individual, schedule or 
Burglary, robbery or hold-up insurance. 
Check forgery and alteration Insurance. 

Private Educational and Semi-charitable Institutions.—Individ- 
ual, schedule or blanket fidelity bonds. : 
Check forgery and alteration insurance. 
Contractors.—Surety Bonds are generally required from con- 
tractors on all public work such as government, state, county 
and municipal road paving jobs; sewers, buildings, etc Safe 
Paymaster 
forgery and alteration insurance. 
Lawyers.—Bonds are required in connection with nearly every 
suit, as well as in connection with the handling of most estates. 


Public Officials—Most public officials are required by law tc 


blanket fidelity bonds. 


hold-up Insurance. 


burglary insurance. 


furnish surety bonds. 


Householders.—Burglary, theft and larceny insurance, covering 
against property damage and dishonesty of servants, as well as 
loss through burglary or robbery. 
It pays to be an F. & D. Agent. The coupon at the bottom 
of this page will give us an opportunity to prove that state- 
ment. Now is a good time to use it. 


Production Department 


Fidelity & Deposit Company 
Baltimore, Md. 


If you are not already adequately repre- 
sented in this territory I will be glad to have 
full information regarding an agency connec- 
tion made with your Company. 
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Individual or 
Burglary, Robbery 


Check forgery and 


Burglary, robbery or 


robbery insurance. Check 


FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 


Fidelity and Surety Bonds and 


Burglary Insurance 





Assets, as of March 31, aggregated $55,431,- 
555, with a surplus of $10,645,536, and a pre- 
mium increase of about $900,000. Fidelity and 
surety premiums were $442,000 more than the 
first three months of 1926. A tabulation show- 
ing the growth in the assets and premiums of 
the United States Fidelity and Guaranty since 
1896 is as follows: 


Year ended Net 

December 31 Premiums Assets 
(See e ree $6,752 $281,421 
a 1,227,424 2,507,689 
PT eee 2,316,031 3,650,655 
1S Sierras paeeets 4,738,987 6,867,655 
CN Ae eee: 10,628,348 13,891,908 
ane ee one 26,310,413 34,632,829 
1h i Ped 38,135,306 52,454,219 
panennrGt, 1927 oi6< aoe 55,431,555 


Third Annual Eastern Safety Conference 
Held 


The Third Annual Eastern Safety Confer- 
ence was held in Newark, N. J., yesterday, and 
was participated in by safety organizations and 
safety engineers from all over the Eastern terri- 
tory of the country. At the same time, the 
mid-year meeting of the chemical section of 
the National Safety Council was held under 
the chairmanship of S. E. Whiting of the Lib- 
erty Mutual Insurance Company, Boston. 

An interesting address on “Where Most of 
the Accidents Occur—in the Home” was de- 
livered by E. W. Kopf, assistant statistician of 
the Metropolitan Life Insurance Company. 








COMMONWEALTH 
CASUALTY 
COMPANY 


) ®PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES © RATES 
UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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CASUAL CASUALTY COMMENTS 











Wesley T. Hammer has been made stiper- 
intendent of the accident and health depart- 
ment in the New York city office of the Metro- 
politan Casualty Insurance Company. 

L. D. Bates, manager of the fidelity and 
surety branch office of the Metropolitan Casu- 
alty Insurance Company at Albany, N. Y., an- 
nounces that that office will move from 75 State 
street, Albany, to larger quarters in the State 
Bank Building today. 

E. §S. Skindzier, formerly home office 
manager of the London Guarantee and Accident 
Company at New York, has been made general 


superintendent for the Chicago office. W. H. 


Kelley succeeds him. 


John G. Rouse has been appointed assist- 
ant to President F. Highlands Burns of the 
Maryland Casualty Company, Baltimore. 


Schneider & Stengel is the name of a new 
fidelity and surety brokerage firm having offices 
at 135 William street, New York city. George 
H. Schneider resigns as New York manager 
of the surety department of the Commercial 
Casualty Insurance Company, Newark, on May 
1 to enter the new combination. Edwin C. 
Stengel, the other member of the firm, is a 
relative of C. W. Feigenspan, president of the 
Commercial Casualty, and has been specializing 
in fidelity and surety business at the home office 
in Newark. 








Fall Coverage--- 
One Policy 


HOUSANDS of new automobiles will enter the already con- 
gested traffic this month. For his own protection, no person 
should be driving a car without safe, sound liability insurance. 


For the protection of the public no motorist should venture into 
today’s traffic stream without full coverage. 


Through arrangements made with the AGRICULTURAL 
INSURANCE COMPANY OF WATERTOWN, N. Y., Metropolitan 
Agents are able to furnish their clients with full coverage in one 
policy—public liability, fire, theft, property damage, collision, tornado, 
hail, earthquake, accidental discharge of water and — 


April Is Automobile Insurance Month. 





THE METROPOLITAN CASUALTY 
INSURANCE COMPANY OF NEW YORK 


J. SCOFIELD ROWE, President 


HOME OFFICE, 55 FIFTH AVE. 
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G. R. DETTE E APPOINTED! 


Becomes Aedtant! Vice-President of 
Commonwealth Casualty: | 
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Has Been Setretary of Pennsylvania Feder- 
- ation for Six Years 
E. W. Cook. vice-president and- general man- 


--ager of the Commonwealth Caswalty: Company, 


of Philadelphia, announces*an‘ addition to the 
executive staff of the company by~the appoint- 
ment of G. R. Dette of Philadelphia as assistant 
vice-president. 

Mr. Dette goes to the Commonwealth Cas- 
ualty with a broad insurance experience cover- 
ing a period of twenty-three years, during the 
past six of which he has served the insurance 
fraternity of the Keystone State as secretary- 
manager of the Insurance Federation of Penn- 
sylvania. He resigns from this post to take up 
his new duties. As a result of his work with 
the Federation Mr. Dette has become widely 
known throughout the United States, and par- 
ticularly in Pennsylvania. He was prominently 
mentioned as a possible candidate for Insurance 
Commissioner of Pennsylvania some years ago. 

In making this announcement Vice-President 
Cook says: 


Although Mr. Dette becomes officially asso- 
ciated with the Commonwealth as of May 15, 
it is our desire that he continue the work he has 
undertaken with the Committee of Eleven, in 
promoting Pennsylvania Insurance Days’ Con- 
vention, to be held in Philadelphia May 23, 24 
and 25, as we want to give our full co-operation 


‘ to its success. After May 25 he will, of course, 


devote his entire time to the affairs of the 
company. 


INVESTIGATES AUTO MUTUALS 
Massachusetts Commissioner Checking Up 
on Companies Organized to Write 
Under Compulsory Law 
Boston, Mass., April 25.—The automobile 
liability mutuals which were formed in Mass- 
achusetts to write compulsory insurance are be- 
ing checked up by the State Commissioner of 

Insurance. 

The investigations which the Commissioner is 
causing to be made at this time are not con- 
sidered by him as regular examinations which 
are required triennially. All of these companies. 
started business on or subsequent to January 1, 
and the checking is to determine the nature of 
the protection which they have for their policy- 
holders, outstanding liabilities, accounting sys- 
tems, etc. 

The companies concerned in the investigation 
are the Motors Mutual, Car Owners Mutual, 
Bristol Mutual, Independent Taxicab Owners. 
and the Transportation Mutual. 

Two mutuals were organized on the eve, as. 
it were, of the new operation of provisions of 
the law passed by this year’s legislature upon 
the petition of the Commissioner of Insurance, 
which places heavier requirements on the for- 
mation of such companies. These companies, 
the Massachusetts Mutual Liability and the 
Commonwealth Mutual Liability, were both 
launched by members of the legislature, and, 
will not commence business at once. 
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ly Premium plan. 


o.ctL. iia 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | | | 


Males and Females alike. 


B. R. NUESKE, President 





Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., [ll., la., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. cee, Snes EF. 


THE OLD COLONY LIFE INSURANCE COMPANY = /7y"[%.)") Meshes 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through ene 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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GENERAL AGENCIES Now Open 
At these locations 


Alexandria, Louisiana 
Amarillo, Texas 
Beaumont, Texas 
Wichita Falls, Texas 
Tulsa, Oklahoma 
Muskogee, Oklahoma 
McAlester, Oklahoma 
Enid, Oklahoma 

Pine Bluff, Arkansas 
Jonesboro, Arkansas 
Helena, Arkansas 


Liberal Contracts Direct With 
Home Office 


Write us in confidence and let your 
first letter tell us what you can do. 


Our offer to you is worth while 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 


Shreveport, La. 











Which Is The Lowest Cost Company 


Perhaps no company can claim to have the Lowest 
Cost on all forms of policies at all ages and for all 
durations, but the net cost of our “SPECIAL FIVE” 
is very unusual. Compare our cost on this policy with 
that of Government Insurance or with that of the 
lowest cost company you know of. 


THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life, $5,000, Age 35, Premium $106.50— 
Dividend first year $17.25 (contingent upon 
payment of second premium). Net Cost first 

year $89.25 or $17.85 per thousand! HOW DOES 
THIS STRIKE YOU? I IT IS GOING OVER BIG! 


PERFECTED ENDOWMENTS return the savings in ad- 
dition to the face of the policy at death. The forfeiture of the 
excess premiums over the ordinary life premiums is avoided 


CHILD’S ENDOWMENTS issued from Age One Week up, 
with Waiver of Premium Benefits, if the parent dies. 


REGULAR POLICIES ISSUED FROM AGE 10 YEARS UP. 
The improved GOLDEN RULE AGENT’S CONTRACT 


gives— VESTED RENEWALS 
UNRESTRICTED TERRITORY 
AUTOMATIC PROMOTION 


Everything any reasonable man could want is yours for the 
asking if you are the right kind of man. 


The Columbus Mutual Life Insurance Company 


580 E. Broad St. Columbus, Ohio 


C. W. Brandon, President 
D. E. Ball, Vice-Pres. and Sec. 
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A World Health Survey 


By Frepertck L. Horrman, LL.D. 


Consulting Statistician, Prudential Insurance Company 


The Health Organization of the League of 
Nations has for the first time in medical history 
made available the statistics of notifiable 
diseases practically throughout the entire world. 
Thus far, three reports have been published, the 
last being for 1925 covering 33 European, 34 
African, 24 American and 23 Asiatic countries 
and Australasia. The report should be in the 
hands of all life insurance companies interested 
in foreign health conditions in connection with 
the consideration of applications from persons 
intending to go abroad. The information con- 
tained in the report for 1925 represents 60 per 
cent of the world’s population, or respectively 
99 per cent of Europe, 88 per cent of Austra- 
lasia, 82 per cent of Africa, 75 per cent of 
America and 53 per cent of Asia. Nothing 
more ambitious has ever been attempted in this 
direction. 

The annual report is amplified by the monthly 
Epidemiological Report, which has been issued 
for nearly five years, and which, while incom- 
plete in some minor details, is a most admirable 
contribution, useful for current purposes. This 
report carries out my own suggestion adopted 
by the census office during the war, for the 
compilation of a weekly mortality index. No 
mere fragmentary information for particular 
localities can serve the purpose. Our own 
weekly mortality indexed for some seventy 
American cities gives a true indication of the 
current national mortality, amplified by the com- 
bined statistics of industrial insurance com- 
panies, which give much the same results. 

The annual report of the League of Nations 
commences with the plague. Unfortunately, the 
returns are not combined in a world registra- 
tion area, but must be considered individually. 
The statistics clearly visualize the continued 
prevalence of plague, which was less prevalent, 
however, during 1925 than for the preceding 
two years. India, it is pointed out, remains as 
usual the principal center of infection calling 
for more than 90 per cent of the plague cases 
recorded throughout the world. In the West- 
ern Hemisphere, the outstanding foci of infec- 
tion are Ecuador and Peru, which in 1925 re- 
ported 124 and 112 cases of plague respectively. 
The enormous amount of this disease in India is 
indicated by the fact that in 1925, there were 
116,940 cases with 95,136 deaths. It may be 
stated in this connection that in Peru between 
1903 and 1924, there have been 17,084 cases 

of plague widely distributed along the coast. It 
is explained that the disease was introduced 
into Callao in 1903 with a cargo of flour and 





that the case mortality is approximately 50 per 
cent. It is also pointed out that the average 
annual mortality from plague in India during 
1898-1924 has been 431,820. The incidence of 
the disease in different parts of the world is 
admirably illustrated by a series of maps. 

The occurrence of cholera is chiefly limited 
to Asia and sections of British India, where 
there were 96,752 deaths from the disease in 
1925. While the disease was formerly exces- 
sively common in Indo China, it has now been 
reduced to a hundred deaths a year. In the 
Philippine Islands, where it was reported in 
1919 there were nearly 19,000 deaths from the 
disease, there were less than 500 in 1925. 

Of special interest are the data on yellow 
fever. Time and again the statement has been 
made that, through the efforts of the Rocke- 
feller Foundation, yellow fever has been eradi- 
cated. Nothing of the kind, however, has hap- 
pened. It is true that the actual mortality and 
case incidence have been reduced to small pro- 
portions, but as recently as 1921 there were 
293 cases in Peru with 115 deaths, while in 
1923, there were 151 cases with 48 deaths in 
Bahia, Brazil. In 1924, there were 77 cases 
with 28 deaths in Salvador; and in 1925 there 
were 20 cases with 12 deaths in Nigeria, Africa. 
Other localities affected in 1925 were the Gold 
Coast with 6 cases, the Ivory Coast with 3 
cases, Liberia with 4 cases and the French 
Sudan with 3 cases. There were apparently no 
cases or deaths from the disease in the West- 
ern world. 

Smallpox is another disease which is fre- 
quently referred to as having been brought un- 
der control. It is true that where vaccination 
is compulsory and rigorously enforced, the in- 
cidence is small, but this is not true of many 
countries and sections where vaccination is 
voluntary. It is prevalent in the United States 
to the extent of nearly 40,000 cases and in Mex- 
ico to the extent of nearly 9000 cases. In Brit- 
ish India, in 1925, there were 41,000 cases and 
in Java, there were 4600 cases. The disease 
prevails excessively in different parts of Soviet 
Russia. For England and Wales in 1925, there 
were 5363 cases. Fortunately the. disease is 
now nearly everywhere of a milder type than 
formerly. 

Typhus fever is a very rare disease in the 
United States, but it is common in many coun- 
tries of Europe particularly in Soviet Russia, 
where in 1925 there were reported 52,326 cases. 
Next to Russia, the disease appears to be 
endemic in Poland, where in 1925, 4196 cases 
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were reported, but this contrasts most favor- 
ably with 168,000 in 1920. It should perhaps 
have been pointed out that in Soviet Russia 
during 1920 the number of typhus cases was. 
nearly three million. Typhus is prevalent in 
different parts of Africa, particularly in Egypt 
and Southern Africa, but in both of these 
countries, it is very much less common now 
than in 1920. In America, the disease is rela- 
tively common in Chile, where, however, it 
has been reduced from 14,517 cases in 1919 to- 
965 cases in 1925. In the whole of Mexico, 
there were 657 deaths from typhus during the 
year 1925, but in the city of Mexico there were 
only 35 deaths in that year, against 1831 deaths. 
in 1916. In the United States, 154 cases were 
reported in 1925, of which 53 occurred in Ala- 
bama and 40 in Texas, against 102 cases in 
1924 and 62 in 1923. The disease is introduced 
into this country almost entirely from Mexico 
and is a serious menace to the border States. 

Relapsing fever is an acute infectious disease 
characterized by two or more febrile relapses 
separated by periods of total remission and 
caused by the inoculation and multiplication of 
a minute organism—spirochete. In Europe it is- 
exceedingly common in Soviet Russia causing 
in 1925 12,822 cases, in contrast, however, to- 
one and a half million cases in 1920. It was 
formerly common in Egypt, but has been practi- 
cally eliminated. It prevails on a considerable 
scale in Nigeria with 1276-cases in 1925. It is 
pointed out that the reports on this disease are 
frequently inaccurate. In Africa, the case mor- 
tality has been extremely high and seems to have 
averaged about 20 per cent, reaching in some 
villages a proportion as high as 44 per cent. In 
Eastern Europe the case mortality is from 2 to 
5 per cent. There are no reports on this disease 
for this country. 

Passing over dysentery, the next most im- 
portant disease is enteric or typhoid fever. It 
has been exceedingly common in Cairo, causing 
a death rate in 1923 of 44.5 per 100,000 of popu- 
lation. It has also been rather common in Cuba, 
where there were 2023 cases in 1925 and 9592 
in 1921. In the United States registration area, 
there were in 1925 some 48,000 cases, which is 
the highest number on record since 1920, but 
the earlier returns are incomplete. In the 
United States, however, only six cities in 1925 
had a mortality rate from typhoid fever of 10 
to 30 per 1000. The results contrast with cer- 
tain South American figures as follows: Sao 
Paolo, Brazil, in 1925 had a typhoid death rate 
of 53 per 100,000, Asuncion, Paraguay had 2 
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rate as high as 55.8, while Lima, Peru, had a 
rate of 31.1, Montivideo, Uruguay, 47.6, and 
Havana 20.5. Typhoid fever is extremely com- 
mon in Japan where there were 50,829 cases in 
1925. The disease is also very common in 
Siberia where there were 10,829 cases in 1925. 
In Europe the disease is most common in Soviet 
Russia where in 1925, there were 105,062 cases. 
The next most important area of infection is 
Italy with 23,989 cases, followed by Germany 
with 12,476 cases and Poland with 14,025 cases. 
The relative mortality from typhoid fever was 
as high as 28.8 per 100,000 in Egypt, 18.8 in 
Japan, 17.7 in Korea and 13.5 in Bulgaria. 
Malaria is exceedingly prevalent in several 
European countries, particularly Bulgaria, which 
in 1925 reported 97,547 cases, and Italy, which 
in 1924 reported 250,896 cases; Serbia Croatia, 
where there occurred 48,962 cases, and the 
Soviet Republics, which reported for 1925, 3,- 
180,000 cases. In addition there were 675,000 
cases in the Ukraine. In Soviet Russia the 
disease is relatively more common in the lower 
Volga region, where the death rate is as high 
as 13.5 per 1000, followed by the North Cauca- 
sus with a death rate of 11.71 per 1000. For 
the whole of European Russia, the rate was 
3.82 per 1000. The malaria problem is a seri- 
ous one in Greece, where war conditions caused 
an influx of a million refugees from Asia 
Minor. For the year 1924, 32 per cent of the 
population was infected or respectively 24 per 
cent of the native population and 40 per cent 
of the refugee population. It is most regret- 
table that there should be no malaria returns 








New Policies—New Rates 
Offer Greater 
Opportunities 


' Effective February 1, 1927, we added 
to our old line of Pure Protection policies, 
a complete set of new policies, carrying 


Paid-Up Insurance 
Extended Insurance 
Cash Surrender at Age 70 


and with special features of Double In- 
demnity, Ly Indemnity, and Total and 
Permanent Disability. 

Rates are based on the American 
Men’s Table with interest at 414%. They 
provide for individual reserves and offer 
exceptional values in life insurance. 

Now is the time to form an agency 
connection with this old, reliable organi- 
zation. Liberal commissions. 


Assets, $5,900,000; Losses Paid, Over 


$8,500,000; Operates in Nineteen 
States. 
Illinois Bankers Life 
Association 
Monmouth Illinois 
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Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 
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for other American countries than the United 
States. But it is suggestive that in 1925, the 
outstanding malaria state should have been 
Mississippi with nearly 72,000 cases, followed 
by Texas with 11,500 cases and South Carolina 
with about 11,000 cases. 


Of particular significance are the returns re- 
lating to influenza, which continues to prevail 
in more or less epidemic form throughout a 
large part of the world. In 1922, 2,606,000 cases 
were reported from Soviet Russia and 178,000 
cases from the United States (24 States only). 
Spain reported 6293 deaths and England and 
Wales 5772 deaths. The disease appears to 
have been more common in this country in 1924, 
but less common than in 1922 and 1923. There 
is an interesting table of deaths from influenza 
during the period 1922-1925 in the principal 
cities of the world, according to which the 
highest death rate prevailed in Asuncion, Para- 
guay, or 137.5 per 100,000. This was followed 
by Lima, Peru, with a rate of 95.8 per 100,000 
and Calcutta with a rate of 63.1. For New Or- 
leans, the rate was as high as 46.5 per 100,000, 
followed by San Francisco with a rate of 18.3. 
It is said that influenza remains prevalent in 
India, where the great pandemic of 1918 caused 
a higher mortality than in any part of the world. 
An epidemic causing 4675 deaths occurred in 
the Philippine Islands, reaching its maximum 
in August. 


Of unusual interest are the statistics relative 
to encephalitis lethargica or sleeping sickness. 
The disease decreased during 1925 in most of 
the European countries, but increased in Den- 
mark, the Netherlands, Belgium, Poland and 
Czecho-Slovakia. There were 2637 cases of 
the disease during 1925 in England and Wales, 
2132 in Soviet Russia and 1541 in thirty-one 
States of the United States. It is most regret- 
table that there should still be such a want of 
uniformity and completeness for all notifiable 
diseases in this country. 


A pathetic aspect is always attached to acute 
poliomyelitis. This disease is fortunately less 


common now in this country than formerly, 
but in 1925 there were 5429 cases, or more 
than for any other country for which informa- 
tion is available. The disease was particularly 
serious in Minnesota, North Dakota, and Cali- 
fornia. 
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The notification of cerebro-spinal- meningitis 
is compulsory in most countries. It is a rela- 
tively rare disease and among the countries enu- 
merated, it caused the largest number of deaths 
in the United States (40 States), or 1602. In 
the protectorate of Nigeria there were 1322 
deaths from the disease but the case mortality 
is not known. There was a remarkable de- 
crease of this disease in Japan. 


A discussion of the acute infectious diseases 
of infancy is omitted for the present purposes. 


Leprosy returns have been on the whole far 
from complete. The disease is common in dif- 
ferent parts of Africa, 704 cases having been 
reported from Cameroons, 207 cases from Mad- 
agascar and 369 cases from Togoland. In the 
Union of South Africa, leprosy is common, 
there having been in 1925, 2174 lepers segre- 
gated in institutions for the purpose. The 
disease is exceedingly common in different parts 
of Asia, while it also prevails in Australasia 
and, to a very limited extent, in Europe. The 
disease is widely distributed over the Western 
Hemisphere to an extraordinary extent. Sixty- 
two new cases were reported in this country 
during the year 1925. Nearly all the American 
cases are now segregated in the Federal lepro- 
sarium at Carville, La., where about 200, more 
or less, are under Federal control. Leprosy is 
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common in Mexico, there having been 258 deaths 
from the disease reported during 1925. It is 
regrettable that returns concerning this impor- 
tant disease should be as fragmentary and un- 
satisfactory as is the case at present. It may 
be said in this connection that at Molokai, 
Hawaii, there were in 1925, 506 lepers in segre- 
gation, which is more than 100 less than ten 
years ago, which indicates that leprosy on the 
Island is now on the decline. It has been an 
observed experience that the disease increases 
everywhere in the absence of effective segrega- 
tion. Fortunately such segregation has been 
since 1917 the policy of our Federal government. 

The foregoing is but a brief and incomplete 
review of an extraordinary publication, which, 
as has been said before, should be in the hands 
of all insurance companies desirous of obtain- 
ing the most trustworthy information concern- 
ing health conditions abroad. 


British and American Life Insurance 
Customs 

In the series of articles appearing in The 
Statist, of London, devoted to British and 
American life assurance practice, the third ad- 
ticle deals with surrender and loan values. It 
describes the American annual dividend plan of 
distributing profits or savings and system of 
showing guaranteed cash values in policies, the 
stability of which withstood the experiences of 
1914-1920. The conclusion reached is that ob- 
jections to the statement of actual surrender 
and loan values in life policies are hardly as 


serious as some individuals apparently believe. 

The fourth article deals with the beneficiary 
clause and change of beneficiary. The prac- 
tice of inserting the name of a beneficiary, it is 
stated, arose out of the protection thus afforded 
against creditors. It is the opinion of The Statist 
that the value of the practice of naming a bene- 
ficiary lies in the fact that the proceeds of 
policies drawn in favor of beneficiaries, except 
in cases above $40,000, escape taxation. In 
England, however, a considerable business is 
done in estate duty policies, because of the fact 
that everything of which a Briton dies possessed 
is taxable. The difference in customs is noted 
in that in England a man usually effects life 
insurance with little, if any, consideration of 
how the proceeds will ultimately be employed, 
and fixes the ultimate destination of such funds 
by will. In America, in contra-distinction to 
this practice, is the growing one of program 
insurance—life insurance taken for particular 
purposes. 

In the fifth article, instalment and interest 
settlement options are dealt with. In England, 
the alternative methods of settlement so com- 
mon in policies issued by United States and 
Canadian companies are seldom used, except in 
special policies, by English companies. It is 
stated that the income provision which is avail- 
able under practically all American policies has 
a material effect upon the sale of life insurance, 
and the practice of selling life insurance on the 
income basis is apparently growing rapidly in 
the United States. 


How’s Business? 

Feel discouraged? Business still in the dol- 
drums? Not fighting mad yet? Then reach 
for the buzzer and phone for a life-insurance 
salesman. When he arrives tell him you guess 
you don’t need any insurance; then sit back 
and listen to a man. 

He is a go-getter, a live-wire go-getter. 

Rarely invited to call, he hears undaunted 
more lies than the income tax collector; to 
him, every last man in the world is broke, 
poverty stricken, we tell him so, and yet, listen: 
He sells! 

In good times, in hard times, on rainy days, 
on beautiful, summer, Saturday afternoons, he 
goes and sells a thing to you and to me that we 
can’t see, feel, taste, smell, eat or wear. 

The only blessed thing we can do with what 
he sells us is to brag that we have it. 

And we may have to die to cash in. 

But we buy it; he makes us want it. 

—John Hancock Signature. 


Paul Clark Agency Giving Course in Estate 
Protection 

Boston, Mass., April 23—The Paul Clark 
agency of the John Hancock at Boston has be- 
gun a series of meetings for agents and brokers 
in the life insurance business, the theme of 
which is, “How to Sell Life Insurance Trusts.” 
The first of these was held on Wednesday, 
April 20, and will continue for ten weeks on 
every Wednesday from 4 to 5 o'clock at the 
Boston Chamber of Commerce; at 80 Federal 








for the right man.”’ 








HE construction of a fine, lasting 
Life Insurance structure depends 
toa great extent on the efficiency of the 
field man, and if the field man is to 
achieve the best results, he must be - 
supplied with the finest material and 
-mplements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of -he Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘‘the right place 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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They Come Back 


for More 


What is the one real, con- 
clusive proof that a public 
servant is performing its 
task well? 


Repeat business, of course. 


The Union Central Life 
takes pride in the knowl- 
edge that last year its old 
policyholders took 
$78,000,000 of new insur- 
ance, or 42 per cent of the 
entire business of the 
Company. 


That is the result of sixty 
years of devotion to the 
interest of its Agents and 
policyholders. 


The Union Central Life 


Insurance Company 


Cincinnati 


Founded 1867 John D. Sage 


President 

















Central States Life 


Insurance Company 
St. Louis, Mo. - 








General Agency Openings 
in 
FLORIDA — ILLINOIS 
TEXAS MINNESOTA 
UTAH SOUTH DAKOTA 





Assets $6,500,000 





Insurance in Force 
$65,000,000 
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LIFE INSURANCE SIMPLY EXPLAINED 
William Alexander’s New Book 

A few persons have been given the oppor- 
tunity of reading the proof sheets of William 
Alexander’s book entitled Life Insurance 
Simply Explained, which is now in the hands 
of the bindery. 

It is endorsed by the committee responsible 
for the publications of the National Association 
of Lifé Underwriters, and is published by The 
Spectator Company under the auspices of the 
Association. 

These proofs have also been read by two 
men of high competence who speak of it in the 
highest terms. One is Frank L. Jones, of In- 
dianapolis, and the other is Courtenay Barber, 
of Chicago. 

Mr. Jones, who is a trained teacher as well as 
an insurance expert, has framed a series of les- 
sons and questions, based on this volume as a 
textbook, for use in schools and insurance 
classes. 

When this book has been seen by other com- 
petent critics, we predict that it will receive 
strong and unanimous approval and command 
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national attention and a very wide sale. 

Life Insurance Simply Explained, while pri- 
marily for schools and insurance classes, can 
be given to laymen who need, and ought to wish 
to have, a clear idea of what life insurance is 
and what it will do for them, together with 
a clear impression of its general utility. It 
should be supplied to all new agents of life in- 
surance companies, because it furnishes an easy 
leson in the principles of the business. Experi- 
enced agents will also read this work with profit. 


Occupation Code and Alphabetical Index to 
Occupations 

Under the above title the Joint Committee on 
Mortality of the Association of Life Insurance 
Medical Directors and the Actuarial Society of 
America, have issued a book covering about 
26,000 occupations and sub-occupations, which 
are listed alphabetically with code numbers and 
the industries to which they refer. Every effort 
was made to make this list complete, and it in- 
cludes the occupation titles of the United States 
Census Classified Index to Occupations, and, in 
addition, occupational terms used by life insur- 
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We have six new terri- 
tories for six good men 
under real general 


agents 


contracts. 


Address 


‘The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





ance companies in their rating manuals and still 
other terms found on the application blanks of 
such companies but which are not listed in 
manuals. There is also an occupation code for 
medico-actuarial study. 


The Successful Agent 

Naturally, every life insurance salesman is 
ambitious to become a successful agent, and the 
chance of doing so is much enhanced when a 
solicitor studies the book by William Alexander, 
entitled The Successful Agent, and puts its pre- 
cepts into practice. Mr. Alexander, who is sec- 
retary of the Equitable Life Assurance Society 
of the United States, New York, is recognized 
the world over as one of the ablest authors 
and instructors of the present day upon the sub- 
jects of life insurance and insurance salesman- 
ship. 

Mr. Alexander is the author of the books 
embraced in the Alexander Life Insurance 
Course, namely, What Life Insurance Is and 
What It Does, How to Sell Insurance, Art of 
Insurance Salesmanship, Income Insurance for 
Family Protection and One Hundred Ways of 
Canvassing. The Successful Agent may be re- 
garded as a supplementary volume to the course 
named, or it may be purchased by those wishing 
to have in a single volume a compact and com- 
prehensive treatise on salesmanship, and a clear 
explanation of the foundation principles on 
which all sound life insurance rests. This book 
deals also with the dignity, importance, and 
pecuniary value of the agent’s calling and tells 
him how to succeed and increase his earnings. 

The Successful Agent embodies suggestions 
and facts that, when assimilated and used by the 
agent in his daily work, cannot fail to be help- 
ful in increasing his business and his income. 

Part I deals with the following subjects: 
The Agent a Sportsman; Dignity and Profit; 
General Advice; How to Begin; How to Find 
Clients; Things to Do and to Avoid; Time Is 
Money to the Agent; Concentration and Con- 
servation; The Right Point of View; Inci- 
dental Advantages; Fallacies That Must Be 
Demolished; The General Agent. 

In Part II, Mr. Alexander treats of Essen- 
tial Facts; The Law of Mortality; The Cost 
of Insurance; The Gross Premium; Security ; 
Safety and Profit; The Policy Contract. 

The third part describes qualities necessary 
to success under the headings Essential Char- 
acteristics, Other Useful Characteristics and 
Additional Opportunities. 

The new edition of The Successful Agent 
is revised and enlarged, and contains new mate- 
rial of importance. The book is a valuable one 
for agents, and is handsomely bound in red 
cloth with gold lettering. For sale by The 
Spectator Company, publishers, at $2.50 per 
copy. 











LINCOLN, 


THE SERVICE LIFE INSURANCE COMPANY 


NEBRASKA 
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Prominent Agents and Brokers 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
sar 5 Am nited States Fire National Fire of 
“5 = am ee Hartford 
Automobile of Hart- Notional bert o — 
Standard ef New ce rj 


Y t of N set Cains 
ew 
Notional Union of Yor 
Pittsburgh 


BROKERS’ LINES SOLICITED 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE/;ST. NEW YORK 





HENRY R. CORBETT 
ACTUARY 


Specialty — Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 




















Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations 
Examinations 


50 BROAD STREET 


Consultations 
Valuations 


NEW YORK 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bidg. ATLANTA, GA. 


Inspectors and Adjusters 


























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY B! 0G. BUFFALO, N. Y. 











Statisticians 
























Woodward, Fondiller and Ryan 
Consulting Actuaries 
Actuarial Service in all branches of Insuranee and for Pension 
Funds—Examinations and Appraisals—Statistical Service and 
and Associations managed under 
eontraet—Office ogg and Reorganizations—Insurance Ae- 
75 1S Tatton si erect’ New York 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 


Underwriters 
Statistical 
Bureau, Inc. 





We render cemplete statistical service and 
relieve you of the pressure of annual statement 
filing, 

We are also equipped to prepare cancellation 
and reinsurance edules, or handle any job 
where the use of tabulating machines or eomp- 
tometers is desirable. 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 


















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 











F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 















A. SIGTENHORST, F. A.1I.A. 
CONSULTING ACTUARY 


National City B.nk Bidg., WACO, TEXAS 











ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 















JAMES H. WASHBURN, F. A. I. A. 
rdina Intermediat e 
Industrial and Special Chasees sinieeaes 

WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Seaptoat and 
Semi-Tropical Busines 
Cable Address: Gertract, flew York 

165 BROADWAY NEW YORK CITY 

Reom 101 Memorial Bidg., Nashville, Tenn. 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
OMAHA DENVER DES MOINES 





E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 


205-212 Old Colony Buildi 37 W. Van Buren Street 
Phone t 2805 
Chicago, Illinois 


Dem cuiises one a Se eas otipatiel ‘eink: os 
Acnual statements prepared on short alles 








ce counsel. 
rate books compiled or revised, cy forms constructed, ac- 
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THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

I. Introduction. 


II. The Construction of New Mortality 
Tables by the Association of 
German Life Assurance Compa- 
nies. 


III. Aggregate and Select Tables. 
Their Nature and Their Value 
in Practice. 


IV. Arrangement of the Tabulated 
Functions for the Final Life 
Tables. 


V. Exposed to Risk and Deaths for 
Every Entry Age and Duration. 


VI. The Aggregate Life Table.” Ele- 
mentary and Monetary Func- 
tions 4 Per Cent. 


VII. The Select Life Table. Elementary 
and Monetary Functions 4 Per 
Cent. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Staff Pension Schemes in Theory and 
Practice 

A book entitled Staff Pension Schemes, a 
Guide to Their Formation and Management, re- 
cently issued by Charles & Edwin Layton, was 
written by H. H. Edwards and R. Murrell, 
Fellows of the Institute of Actuaries. In gen- 
eral, the contents of the book may be judged by 
some of the chapter titles, these including: 
Money Purchase Schemes—General Character- 
istics; Money Purchase Schemes in Practice; 
Life Office Schemes—Deferred Annuities and 
Endowment Assurances; Salary - Service 
Schemes; Subsidiary Benefits; Actuarial As- 
pects; Legal Aspects; Inaugurating a Scheme; 
Investment Principles; Income Tax; Records 
and Accounts. 

There are also four appendices relating to 
British income tax and finance acts. This book 
may be procured through The Spectator Com- 
pany at $4.00 per copy. 


Quick and Easy Money 

We have now and then stated that we didn’t 
believe there was much “easy” money quickly 
secured. We're going to change our tune 
slightly—that is, we’re going to backwater, in a 
way. We knew that—at least, in one sense— 
there is a lot of “quick and easy money” in this 
country, and now we'll admit the knowledge. 
Every year sellers of “sky blue” stock and other 
swindlers secure from the public a total of at 
least $100,000,000—and this surely is “quick 
and easy” money for the swindlers! Most of 
the money is taken from the people who haven’t 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 


MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 

MERLIN OATES, Actuary 








THE SPECTATOR 


any “financial right” to be purchasing any se- 
curities unless they are absolutely gilt-edge; 
and there is a certain point the average man 
should reach before investing even in the best 


securities. That’s the long and the short of 
it. Mr. Albert W. Atwood, well-known writer 
upon economics and finance, puts the matter 
succinctly and in plain, everyday language; and 
this is what he says: 


Why waste time talking about the relative 
advantages of public utility bonds as against 
preferred industrial stocks, for, let us say, a 
bookkeeper, when we know perfectly well that 
if he should die his family would be in dire 
want ? 

It is utter piffle, and I think the large part of 
the efforts of the stock brokers and bond houses 
or investment bankers to win the small investors 
are injurious and pernicious. 

These people that are sought out are still 
in many cases about twenty thousand dollars 
below the point where they should become direct 
investors at all. 

They are still in the life insurance stage.— 
Mutual Life Points. 





MICHIGAN 
INDIANA 
ILLINOIS 
KANSAS 
MISSOURI 
PENNSYLVANIA 


We want some live wire organizers to 
train salesmen in our monthly pre- 
mium paying Accident and Health 
Department, in above States. High 
grade proposition to men who can de- 
liver—Write at once to 


INCOME GUARANTY COMPANY 


(Stock Compayn) 
Drawer 422 South Bend, Indiana 








A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 





INSURANCE EDUCATIONAL SECTION 











Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in Force 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 




















North American 
National Life 
Insurance 


Co. 


Tennessee 


Nashville, 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 

But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 


A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts” 
double indemnity and income disability bene 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 





Peoria Life Insurance Company 
Peoria, Illinois 














HOW IMPORTANT 
ARE CHILDREN? 


To parents, they are the most important thing in the world. 
Sacrifices are made and hardships endured in order that chil- 
dren may have a better chance. 


The Juvenile Policy gives the Lincoln iadanal Life repre- 
sentatives a most effective approach. The interview is started 
on an auspicious basis, for he enters through the “open door” 
of the father’s mind. 

The Lincoln National Life Juvenile Policy is written on the 
lives of children, ages one day up to 14 years. The Payor 
insurance feature provides for waiver of further premiums in 
event of the death or disability of the father. 

Lincoln National Life representatives give their results with 
the Juvenile Policy as another reason why it pays to 
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The Lincoln National Life 


Insurance Co. 
“Its Name Indécates Its Character” 
Lincoln Life Building, FORT WAYNE,IND. 
More Than $465,000,000 in Force 








The | Are YOU 
C ompany The MAN we WANT? 


of There are several splendid opportunities for 


ati insurance producers who wish to align them- 

Co-ope ation odin with @ Company known for its CO- 

PORO OPERATION in Iowa, Minnesota, Missouri, 
Nebraska and South Dakota. 

J.J. Shambaugh 

President. 


Wes Moines Dita Annuity Co 


Des Moines. lowa. 
THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 
Total Membership including Juniors is over 270,000 
The Reserve Fund is over $20,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of ite Members 
Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers : 

Write for Information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE, 
Supreme Commande: Port Huron, Michigan Supreme Record Keeper, Port Huron, Michigae 





Interested? Write for openings! 














rT 


‘for INDIANA 


GENERAL AGENTS and 
7 DISTRICT AGENTS 








APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 











Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 


laware 

Ln enae 5 ony P. BLAIR 

7 President ° JOSEPH SANDERS 
d Vice President (Agency Supervisor) . £ WILLIAM A. BENNETT 

Secretary ‘ : ALLEN C. CLARE 

Actuary are . « « GILBERT A. CLARE 


Main Office, 816 | 4th Street, N. W. WASHINGTON, D. C, 


President 

















Atlantic Life Insurance Company 
Richmond, Virginia 
Assets more than $17,000,000 
Insurance in force more than $138,000,000 


Atlantic Life is paying 514% interest on proceeds of 
policies left with the Company on the instalment 
and trust fund options. 


“Honestly, It’s the Best Policy’ 




















